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CHEVROLET SETS USED CAR RECORD 





Missouri’s February Car 


Sales 11.7% 


Above 1929; 


Exceed January by 400% 


14, 030 


Registration of 


Last Month Compared 


With 12,554 a Year Ago and 2,808 
In January, 1930 


EW YORK, March 27.—) 
ing the sales of new pas 
yesterday with receipt of the 
from Missouri, showing that 


lore encouraging news regard- 


senger cars in February came 


complete registration returns 
sales in that state last month 


were 400 per cent. greater than in January, 1930, and 11.7 
per cent. above the level of February, 1929. 


TimePayment 
Conditions a 
Normal Level 


Chicago, March 27.— January 
and February witnessed a season- 
al improvement in time paper 
conditions, according to a state- 
ment here by C. C. Hanch, gen- 
eral manager of the National 
Association of Finance Companies, 
who adds that repossessions of 
automobiles and other standard 
articles of large unit values sold 
on deferred payments are practi- 
cally normal at present. 

“In November and December the 
volume of customer financing fell 
off considerably as compared to 
previous months of 1929. but the 
volume was still above 1928.” states 
Mr. Hanch. “January and February 
Showed the usual seasonal improve- 
ment. 
of property was not increased. 

“Alarmists in this country not so 
many years ago feared a spectac- 
ular financial disaster because too 
many persons were alleged to be 
mortgaging future income to satis- 
fy present wants. That this failed 
to come about was due to a number 
of factors. A saner attitude toward 
the possibilities was taken by the 
financial companies. Terms of 
standard kind were worked out and 
installment sales, while they have 
not fallen off in total volume, have 
seemingly gone down since 1925 in 
relation to the national income.’ 


The necessity for repossession | 


Registrations of new cars in that 
state in February were 14,030, as 
compared with 12,554 in the cor- 
Poe month of last year, a 

gain of 1,476, and with 2,808 in 
| January, 1930, a gain of 11,222. 

ih aggregate registrations for 
first two months of this year 

ad show a gain over the corre- 
sponding period of 1929, amount- 
ing to 16,838, as against 18,346 a 
| year ago, an increase of 492, equiva- 
| lent to 3.2 per cent. Although sales 


(Continued on _Page 10) 





| been conservative,” 
| sales 


MARCH PRODUCTION TOPS | 
LAST MONTH BY GOOD 
MARGIN, REEVES STATES 


Detroit, March 27.—March auto- | 
mobile production will be well above 
that of February, according to 
Alfred Reeves, general manager of 
the National Automobile Chamber 


of Commerce. 

“While production levels have 
he said, “retail 
registered increasing 


| 


have 


}activity. During January and Feb- 


ruary dealers devoted their time to 
selling stocks of last year, both new 
and used cars. By placing very low 
prices on used cars the tmdustry has | 
cleared them rapidly in preparation 
for 1930 cars.” 


REO NAMES ELDRIDGE 
GENERAL MANAGER’S AID 


Lansing, Mich., March 27.—It 
was announced here today that 
Clarence E. Eldridge, general sales 
manager of the Reo Motor Car! 
Company, has been promoted to the | 
position of assistant to the general 
manager, in charge of general as- 
signment. 

Elijah G. Poxson, who has been 
assistant to Mr. Eldridge, has been | 
made general Sales’ ‘manager. 


‘R.H. GRANT DEFENDS SALES 
QUOTA, NOT ITS APPLICATION 


Says Evils Traceable 


to 


daniel Marketing 


Practices of Industry Without Regard to 


Economic Characteristics of Territory 


By R. H. GRANT 
Vice President, General Motors Corporation 


UCH has appeared in print recently regarding the evils 


of the sales quota. 
fortunately, true. The evil, 
quota principle, but in the 
principle. 

The term sales quota means 
(or at least should mean) that 
portion of the business in a given 
territory which the individual 


Motor Stocks Popular 
With Investment Trusts 


NEW YORK, March 27.—The 
common stocks of thirteen 
leading manufacturers of the au- 
tomotive industry are now held 
in the portfolios of the leading in- 
vestment trust organizations of 
the country, according to an 
analysis of the holdings of 77 in- 
vestment trusts by Clark, Dodge 

& Co., of this city. 

This represents a real growth in 
the trend of investors toward the} 
automotive industry, which until a 
few years ago was not at all popu- 
lar with the investment trusts. It 
was not until about 1925 that the 
motor stocks commanded the at- 
tention of the public as a whole as 
offering opportunities for invest- 
ment that would return not only; 
safe dividends, but real appreciation | 
in value of the securities purchased. 

Since that time, there has been | 
a steady growth in investment buy- | 
ing of automotive securities and 


, these Clark, Dodge & Co. 


figures 
indicate that they are being ac- 
cepted by the conservative invest- 
ment trusts. 

The nine companies, stock of| 
which is held by one or more in- 
vestment trusts, are General Motors, 
Hudson, Chrysler, Nash and Pack- 
ard, among the passenger car mak- 
ers; Bendix, Allis-Chalmers and 


|Timken Roller Bearing in the ac- | 


cessory and equipment industry; 
Caterpillar Tractor Company, and/| 
Goodyear, Goodrich, United States | 
Rubber and Firestone among the} 
tire manufacturers. 

General Motors, naturally, is the 
most popular of the motor stocks 
in the hands of these trusts. GM 
stands in a tie with Baltimore & 
Ohio Railroad, Chase National 
Bank, Chesapeake & Ohio Rail- 
road, Guaranty Trust, Humble Oil, 


Much of what has been said is, un- 


however, is not in the sales 
erroneous application of the 


manufacturer 
expect to get. 
Under the terms of this defi- 
nition we must consider the eco- 


may reasonably 


|/nomic characteristics of the terri- 


| tory, 


the past performance of the 


| automobile business in the territory, 
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N. Y. Plant 


lof dealers are no larger 


BIG DEALER DRIVE BRINGS 
IN MILLION DOLLARS DAILY 


Business in First Twenty in of March Totals 
$21,000,000, Said to Be Highest Mark 
For the Industry 


Special from A. D. 


N. Detroit Bureau 


ETROIT, March 27.—As a result of one of the greatest 


used car drives in the hi 


story of the industry, sales of 


'used cars by the dealer organization of the Chevrolet Motor 
|Company are proceeding at the rate of $1,000,000 a day, it 
'was announced by officials of the company today. 


° 


Show Marked 
Improvement 


Syracuse, N. Y., March 27.—The 
first quarter of 1930 
with a definite upward trend in 
evidence among leading automo- 
tive industries in Syracuse. 

The Brown-Lipe Gear Company 
is among the particularly bright 
spots in the Syracuse situation. Op- 
erating on full time, with a full 
force of approximately 1,000 em- 
| ployees, the Brown-Lipe Gear plant 
is running overtime in some de- 
| partments. The present high rate 
of activity is due chiefly to large 
orders fer truck transmissions. 

Stocks of Franklin cars in hands 
than nor- 
mal for this season of the year, 
according to the latest figures com- 
piled at the Franklin plant, which 
is operating steadily at a moderate 
pace, and keeping shipments bal- 
anced with retail sales. 

H. Winfield Chapin, president and 
general manager of the Brown- 
Lipe-Chapin differential gear di- 
vision of General Motors, says: “We 
are looking for a fair season. The 
increase has been steady in antici- 
pation of the spring season.” 

Anthony. A. Henninger, manager 
of the New Process Gear and 


(Continued on Page 2) 


| ers 


is closing 


Used car sales by Chevrolet deal- 
in the first twenty days of 
March amounted to 105,907 units, 
representing a turnover of more 
than $21,000,000. This showing ex- 
ceeds by a wide margin the best 
| twenty- -day used car sales record 
in the history of the company and 
at the same time is said by Chevro- 
let officials to represent the great- 
est twenty-day volume of used car 
units ever sold by any automobile 
manufacturer. 

Factory officials predict that 
the total for the month will ex- 
ceed 150,000 cars, which would 
compare with 130,000 for May, 
1929, the best previous month in 
Chevrolet history. 

As a result of this tremendous 
nation-wide drive used car stocks 
in the hands of Chevrolet dealers 
are being reduced to a minimum, 
placing the dealers in an excellent 
condition to handle a large volume 
of new car business this spring. 


CENTRAL ALLOY STEEL 
PROFIT SHOWS INCREASE 


Cleveland, March 27.—Report of 
the Central Alloy Steel Corporation 
and subsidiaries, including Inter- 
state Iron and Steel Company, for 
the year ended December 31, 1929, 
shows net income of $6,046,594, after 
depreciation, interest, Federal taxes, 
etc., equivalent, after 7 per cent. 
preferred dividends, to $3.23 a share 
on 1,651,875 no-par shares of com- 
mon stock. This compares with 
$4,903,341 or $3.24 a share on 1,296,- 
371 common shares in 1928. 


Loomis Tells of Trucking 


Valuein N.E. 


HARTFORD, Conn., March 27. 
—“‘Motor trucks are _ indis- 
pensable to New England indus- 
try in its fight for prosperity,” 
declared Edward F. Loomis, sec- 
retary of the motor truck com- 
mittee of the National Automo- 
bile Chamber of Commerce, 
speaking on “Industry’s Depend- 
ence on Commercial Motor Trans- 
portation” at the luncheon meet- 
ing of the directors of the Con- 
necticut Chamber of Commerce 
here this week. | 
“The key to success in today’s 
high-pressure competition is rapid | 
distribution. Retailers and jobbers 
have curtailed inventories to a| 
minimum to obtain the benefits of | 
rapid turnover. Delay of a day) 
or two in shipping time is now) 
often the deciding factor when} 
purchases are made. If the products | 
of New England's factories are to} 
be successfully merchandized in! 


Business Life 


other sections of the country no 
time must be lost in getting them 
to the buyer. 

“Here is where the motor track 
has been doing a good job for New 
England and can do a better one 
as its advantages are more fully 
realized, Truck loads of merchan- 
dise go direct to the purchaser or 
to a rail terminal where fast 
through car service is available. 
Delays of from one to three days 
in shipment are avoided. Cost of 
the transportation by truck be- 
comes almost an insignificant fac- 
tor compared with its business 
productivity. 

“The great bulk of truck move- 
ment in Connecticut is not com- 
petitive with the railroads. Over 
70 per cent. of the truck hauls in 
this state move thirty miles and 
less and, owing to terminal costs, 


(Continued on Page 6) 
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USL Announces New Line 


| Of Batteries in 4 Grades 


IAGARA FALLS, N. Y., March 
27.—The USL Battery Cor- 
poration, one of the largest and 
oldest battery manufacturers, has 
just announced a complete new 
line of USL batteries. The USL 
company is a manufacturer of 
batteries used as initial factory 
equipment by many of the fore- 
most motor car manufacturers. 
Although the new USL line 
made up of four different grades. 
the number of battery types has 
been reduced 48 per cent. This 
possibly due to a special semi-ledge 
handle case which will replace 
either the ledge type or finger hole 
type cases. This reduction in types 
is seen to be a distinct advantage 
to the dealer, enabling him to meet 
all replacement requirements with 
a minimum stock. 

Thousands of dollars have been 
spent in the production of new 
container molds, resulting in new 
and attractive containers for all 
grades of batteries. The newly de- 
signed monogram on each case 
carries not only the familiar USL 
trade mark but the grade name 
of the battery. The appearance ol 
the higher quality grades is im- 
proved further by a very brilliant 
and lasting lacquered finish. 

The USL “Frontier” is the low- 
price leader. It will retail for con- 
siderably under $7 exchange and af- 
fords the dealer a very fair profit. 

The USL “Niagara” also carries a 
low price, but has thicker plates, 
longer life. greater starting capacity 
and carries a greater dealer profit 
To both user and dealer this USL 
grade is proving especially attrac- 
tive. 

Wide acceptance for the line of 


is 


1S 




















NDERSON 


USL “Heavy Duty” batteries is 
also seen. This line of batteries 
has extra high and thicker plates, 
USL “super active” lead oxides, 
durable Port Orford cedar separa- 
ters and assures the car owner 
maximum starting power and long 
life. Priced within the reach of 
most buyers, this line carries an 
exceedingly liberal dealer profit. 

The last word in battery design 
from every standpoint is claimed tor 
the USL “Super Service” grade of 
battery It nas over-size plates of 
extra thickness, USL “super active” 
oxides. maximum starting power and 
an abundance of reserve power 

Double insulation—Port Orford 
cedar separators are reinforced by 
perforated rubber insulators. whica 
ada to the life of the plates and 
prevent short circuits under mosi 
severe operating conditions USL 
“Super Service’ batteries carry a big 
dealer profit 

An outstanding advantage of the 
new lineup of USL batteries appears 
to be the ease with which the dealer 
can visually demonstrate to the 
owner the advantages of each grade 
of USL battery. It is predicted that 
this will greatly increase the sale 
of the better grade, longer profit 
oatteries 

The USL Insured Life Plan is a 
battery adjustment plan which 
eliminates juggling of figures, 
guesswork and arguments. It shows 
eustomers at a glance the “fac- 
tory authorized” adjustment price. 
It gives the customer a liberal, fair 
and uniform treatment and gives 
the USL dealer as high a per cent. 
profit as on ordinary replacement 
sales. 

A wall chart is provided the USI 


Mass. 


eee 


Covers. 


turing Company, 
Cambridge, Massachusetts, 


7 _~ 


| 
| dealer which shows the customer 
| exactly the amount he pays for a 
|new USL on adjustment. The chart 
is worked out with the adjustment 
computed on a monthly sliding 
scale for each ty of battery. 
Many USL dealers claim this new 
insured life plan to be one of the 
greatest builders of customer good 
will and friendship ever offered. 
Recognizing the importance of 
advertising in 1930, USL is making 
it still easier for the dealer to do 
a real job of locai advertising. The 
previously low prices prevailing on 
USL sign identification material 
have been cut in two. USL dealers 
who qualify by virtue of reasonable 
sales volume and their ability to 
render good service are being offered 
a special local advertising concession 
based on their volume of sales. 
Taking dealer enthusiasm for the 
new USL proposition as a criterion. 
USL Battery Corporation is expected 


to reach a remarkably high sales 
volume during 1930 
Details on the new USL propo- 


sition may be had through any USL 
central distributor or from USL 
Battery Corporation. Niagara Falls. 
N. Y. Pacific coast dealers may ob- 
tain details from the USL Paciife 
coast factory at Oakland, Cal. 


COOK RESIGNS FROM 
BROWN-LIPE-CHAPIN CO. 
Syracuse, N. Y., March The 


resignation of Samuel H. Cook as 
vice-president and assistant general 


7 


af 


manager of Brown-Lipe-Chapin 
Company, division of General Mo- 
tors. was announced today, to be- 


come effective July 1 


MANILA FIRE DEPT. SEEKS 
MOTORIZED EQUIPMENT 
Washington, March 27.—The Fire 
Department of Manila, Philippine 
Islands. is in the market for mod- 
ern motorized equipment. 


THE SPRINGS 
MUST BE THERE... 


BUT LETS KEEP 
THEM ‘QUIET... 


Cars must have springs — and springs 
must squeak unless they have protec- 


But there is no need now for 


squeaks — no need for uncomfortable 
rides on rusty springs — because there 
are now Anderson- Ajax Steel Spring- 


These snug-fitting jackets of steel are 
protective armor that keeps out de- 
structive dirt and water, and seals in 
the proper lubrication for even, con- 
troHed spring action. 


Anderson-Ajax Steel Spring-Covers 
give the lasting new-car comfort that 
motorists demand . .. 1930 models so 
equipped include Nash twin-ignition 
8, Nash twin-ignition 6, Peerless, and 
Cadillac V-16. Anderson Manufac- 


Sidney Street, 


G, Distributed to automobile manufac- 
turers from the factory at Cambridge, 
... Detroit office, Mr. George H. 
Hunt, 2-244 General Motors Building. 
Sold and serviced to the wholesale and 
retail trade by three thousand Gabriel 
distributors the world over. 


at al 
& 


cA jax 


Steel SPRING COVERS 


| 
} 


* * * 


Farmers Motorize 
* 7 a 

Safety Glass 
* 


R. S. Begg 


+ + * 








PARKS from DETROIT 





Fred Kingsbury—Detroit Editor 














RECENT survey shows that the use of trucks and 
tractors on farms in the United States has increased 


127 per cent. in the last five years. 


The survey figures do 


not represent the increase in the number of trucks and 
tractors on farms, but show the increase in total horse-power 


hours done by such equipment. 


It showed a decrease of 13 


per cent. in horse-power hours by work animals such as 


horses and mules. 


* * * 


§ 


ONStDERABLE talk is being heard about safety glass 
in and around Detroit and it is likely that, within a 


very few years, more automobiles will be equipped with this 


product. Several of 


the 


states 


have been investigating 


accidents, it is reported, which has brought forth this talk 


about glass. 


* . * 
R. S. Begg has been appointed chief engineer of the 


Midland Steel Products Company. 


Until recently he 


was chief engineer of the Stutz Motor Car Company of 
Indianapolis and he also had been chief engineer of the 


Budd Wheel Company. 


Back in 1916 he was one of the 


organizers of the Jordan Motor Car Company of Cleve- 
land and was chief engineer of that organization until 


1928. 


e. 


month tour to Mexico, Central 
countries. 
' 


N. Y. PLANTS REPORT 


* 


L. REICHARD, export 


DEFINITE UPSWING 


(Continued from Page 1) 
Adams Axle companies, properties 
of Durant Motors, Inc., says:— 

“The gear end of our business 
is picking up most encouragingly 
We are now at 75 per cent. of pro- 
duction capacity at the New Process 
Gear pliant. and employment has 
increased about 50 per cent. over 
the last two months. The outlook 
is far from dark.” 

Harry L. Bill. vice-president and 
general manager of the Owen- 
Dyneto Corporation. manufacturing 
electric windshield wipers and 
starting and lighting equipment. 
makes the following cheerful re- 
port: 

“We are very happy with our 
situation, in view of general condi- 
tions. We are operating at better 
than two-thirds of capacity. We 
have been very fortunate in having 
secured some good business, and 
especially in having added to our 
line of production a self-starter for 
outboard motors.” 





EXECUTIVE 
* SALES MANAGER * 


record in the 
including the 


with a 
automobile 
following: 


22-year 
field, 


Three years in manufacturing 
plant as salesman and_ retail 
sales manager. District mana- 


ger for manufacturer covering 
Eastern territory for 5 years. 
Pacific Coast manager for man- 
ufacturer for nearly 2 years. 
Associated with the present em- 
ployer nearly 10 years as 
branch manager, vice-president 
and general manager, and also 
as president of their subsidiary 
company. 


Age 41. Prefer to locate with 
manufacturer as Eastern rep- 
resentative with headquarters 


in New York. Would also con- 
sider Pacific coast proposition, 
or as foreign representative. 
References can be furnished by 
nationally known executives. 
Write H. C. F., Box 259 


Automotive Daily News 
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. 
manager of the La France- 


Republic Corporation of Alma, Mich., is on a three- 


American and South American 


'WARD ADVERTISING HEAD 
FOR CHRYSLER EXPORT 


Detroit, Mich., March 27.—Her- 
| bert O. Ward has been appointed 
| advertising manager of the Chrys- 

— ler Export Cor- 
poration, succeed- 
ing David i 
Decker. 

Mr. Ward was 
formerly an exec- 
utive in the cen- 
tral advertising 
department of the 
Chrysler Corpora- 
tion. Mr. Decker 
has accepted a 
position in the ex- 
port publishing 
field. 





H. O. Ward 


‘BUDD WHEEL CO. SALES 
UP 47% IN FEBRUARY 


Philadelphia, March 27.—February 
sales of the Budd Wheel Company 
of this city and Detroit were $1,- 
724,846.39, it was announced today 
by H. A. Coward, secretary. This 
was an increase of more than 47 
per cent. over January sales and 
186.44 per cent. over those for De- 
cember. The total of Budd Wheel 
sales for the first two months of 
1930 was $2,897,769.30. February 
sales were the largest since last 
August. 

Sales for March, with the last 
few days estimated, are substan- 
tially in excess of the February fig- 
ures, indicating a satisfactory up- 
ward trend in the company’s busi- 
ness. 


METROPOLITAN S. A. E. TO 
FETE BRITISH RACER 


New York, March 27.—Louis Coa- 
talen, designer of the. Silver Bullet; 
Frank Martinuzzi, head of the ex- 
perimental engineering office of the 
Sunbeam Works, Wolverhampton, 
England, builders of the Silver Bul- 
let, and Kaye Don, who is now at 
Daytona taking part in the speed 
trials in which he hopes to set a 
new world’s record for a mile by 
driving the Silver Bullet at 245 miles 
{an hour, will be guests of honor at 
| the meeting of the Metropolitan So- 
;ciety of Automotive Engineers, 


Wednesday evening, April 2, at the 
1A. W. A. clubhouse. 
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Rhode Island New Car Sales Up 6. 3% in 1 February 


FORD, CHEVROLET R.H.GRANT DEFENDS | 


CONTINUE GAINS 


Two Months’ Figure 
Slightly Behind 
1929 Period 


ged YORK, March 27.— 


New car registrations 
in Rhode Island for February 
showed a big increase over 
the preceding month and a 
gain of 6.3 per cent. over Feb- 
ruary, 1929. For the first 
two months the decline over 
the same period a year ago 
was reduced to 10.6 per cent. 

Both Ford and Chevrolet con- 
tinued to show gains in February, 
the former with 51 per cent. more 
registrations than in the second 
month of 1929, and the latter 32.9 
per cent. 

Auburn, Buick, Cadillac, Oldsmo- 
ble and Willys-Knight jumped into 
the gain column in February, join- 


ing Chevrolet. De Soto, Durant, 
Erskine, Ford, Lincoln and Oakland 





SALES QUOTA, BUT 
NOT ITS APPLICATION, 


( Continued from Page 1) 
tion to competitive dealers and the | 
status of his financial operating 
position. 

The aggressive marketing prac- 
tices of the industry have fre- 
quently led to the forcing of cars 
beyond the bounds of sound eco- 
nomics and it seems obvious that 
this is against the best interest of 
the manufacturer as well as the 
dealer, for while the dealer may 
be penalized more acutely and 
more quickly, the manufacturer is 
inviting bankruptcy in that terri- 
tory, and the expense of reorganiz- 
ing and living down the stigma as- 
sociated with the local failure far 
outweighs the fallacious advantage 
of temporarily overselling the mar- 
ket 

And yet sales aggressiveness is 
essential under the modern com- 
petitive conditions. If the automo- 
bile industry had followed a pas- 
sive course it could never have 
played so important a role in con- 
tributing to American industrial 
prosperity. 

The phrase 
has little more 
meaning except 


“consumer demana” 
than an academic 
as applied to such 

fundamental physiological neces- 

sities as food, shelter and clothing 


aggressiveness which have ‘served || 
| our indus so well and it is my} 
| prediction that the big rewards will | 
| continue to go to the sales type of | 
| individual whose aggressive enthus- | 
iasm and resoursefuiness will be a 

= ber ber gem effect to the pr 

retail management through 


| sclentific control on the basis of 


| adequate facts. 


TACOMA REGISTRATIONS 
TO SET RECORD FOR 1930 
Tacoma, Wash,., March 27.—Motor 
vehicle registration in this state dur- 
ing 1930 will reach a new high rec- 
ord of 491,075, according to Clifford 
L. Babcock of Tacoma, vice-presi- 
dent of the Automobile Club of 
Washington. The estimate is based 
on a 7 per cent. increase over the 
458,949 total of registered automo- 
biles reported by this state for 1929. 
If this estimated increase proves 
correct, Washington's motor vehicle 
license receipts for 1930 will total 
7,639,184, compared with $7,139,424 
for 1929. 


290 FORD DEALERS AT 
OPENING OF FINANCE BRANCH 
Indianapolis, Ind., March 
Two hundred Ford dealers from the 
seventy counties comprising the 
Indianapolis district were in session 
here two days in connection with 
the opening of the Indianapolis 
branch of the Universal Credit 
Company, authorized Ford finance 
company. 
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New fieaier Appointments | 
By States and Makes 





OHIO 

Auburn — Auburn Sales Company, 
Wilmington; Pattison Motor Com- 
pany, Springfield: Smith Garage. 
Homeworth; S. A. Cooper. Ashland; 
Auburn Sales and Service, Bucyrus; 
Ww. A. Jollay, Mount Gilead; The 
Vahey Motor Company, Warren; the 
Shelby Auburn Company, Shelby. 

Durant — W. G. Johnston Motor 
Company. Waverly; Stone Motor 
Company, Ashtabula; Wilbur L. Coy 
& Co., Inc., Salem. 

Hupmobile — A. J 
Waterville. 

Gardner — Bentley 
pany, Youngstown. 

Marmon - Roosevelt — Shepard 
Brothers. Harrisburg: Canton Mar- 
mon Company. Canton 
PENNSYLVANIA 

Jasper Speese 
Milton; Ladd Marmon Sales, Am- 
bridge; Yunker Motor Company 
McKees Rocks 

Hupmobile 
Newmanstown 

Graham-Paizge—C. 5S Thomas, 
Crafton; Dickerson & Snyder Motor 


Struhasker, 


Motor Com- 


Durant 


Matthews Garage 





, Company, 
| Brumbaugh, Philadelphia. 


Motors, 


Oil City; Plotnick & 


SOUTH CAROLINA 
Marmon-Roosevelt—McLeod Mo- 
tor Company, Inc., Charleston. 
SOUTH DAKOTA 
Durant—C. M. Williamson, Bone- 
stell; George Lokken, Irene: Hag- 
gard Motor Company. Miilboro; 
Hurley Motor Company, Hurley. 
Hupmobile Tjomsland Imple- 
ment Company, Gettysburg; L. L. & 
W. C. Fillbach, Faulkton; Adam 
Pressler, Selby; Vivian Motor Com- 
pany, Vivian; John Blodgett, Lead. 
Marmen-Roosevelt—Williams Mo- 
tor Company, Sioux Falls. 
TEXAS 
Mupinobile—Beaumont Stutz Com- 
Beaumont; Adolph Miller, 
Wilson W. Ballow, Inc., 


ANY 
Hallettsville; 
Amarillo 

Graham-Paige—Haun Sales Com- 
pany, Coleman. 
Marmon-Roosevelt—N. T. 
Motor Company, Temple. 
UTAH 
Hupmobile—Zelph S. Calder, Ver- 
nal 


Parker 


in their most simple and elementary 
forms. When we get beyond that, 
we must inevitably recognize the 
necessity for sales pressure of va:v- 
ing degrets. In fact, to assume eny 
different stand is to attack the en- 
tire scheme of modern indusiry and 
{our existing ideas of progress, cul- 
tural advancement, higher stend- 
ards of living, and civilization it- 
self. To be sure, many retail mer- 
chants in various lines have suf- 
fered heavy financial losses as a re- 
jsult of having had merchandise 
forced upon them, and the autumo- 
bile business is no exception. 

Of course, it may be argued ou 
the other side of the question that 
many dealers operating big and 
profitable businesses would have 
never gotten beyond the shoestring 
stage had it not been for the manu- 
facturer's insistence on an agz2ressive 
and intensive sales policy. But tine 


The upswing in registrations was 
pretty evenly divided all along the 
line 

The 
pared 
year. 
loss, 


com- 
last 
or 


February registration, 
with the same month 
showing percentage gain 
follows: 
Pct 
Gein 
or Loss 
16.6 


1929 


Auburn 

Buick 

Cadillac 
Chevrolet 
Chrysler 

Cord 

ne SOD 6s: veacne 
Dodge 

Durant 

Erskine 
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Franklin 
eee 
Hudson 
Hupmobile 
Jordan . 

La Salle 

Lincoln 
Marquette 
ee 
Oakland 
Oldsmobile 
Packard 

Peerless 
Pierce-Arrow 
Plymouth 
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You can't afford to be asleep on this matter of 


* # 


two * 


NW Por: Ow: 


chassis lubrication. 
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dealer represents. i 
But the remedy is not to 
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Whether you are a manufacturer, dealer or 
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Willys-Knight . .. 10 60.0 
Miscellaneous 


If you are not informed on the new Myers 


Totals . 968 911 6.3 
*Loss. 


equipment, which permits perfect lubrication, 


The registration for the first two 
months compared with the same 
period last vear. showing percentage 
gain or loss. follows:— 


refilled at a touch by means of the new fitting, 


you just don’t know what it’s all about. 


This new fitting, plus the So ela 


starts a new epoch in chassis lubrication. Write 


Pctg. 
1929 Gain 
or Loss 
Auburn 10 *10.0 
Buick 89 * 89 
Cadillac } 9 *444 
Chevrolet 226 8634.5 
Chrysler 63 
Cord 
De Sote 
Dodge 


Erskine 
Essex 
Ford .. 
Franklin 
Graham 
Hudson 
Hupmobile 
Jordan 
La Salle 
Lincoln 
Marquette 
Nash . 
Oakland 
Oldsmobile 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 


3 
for the information. 


But we are entering a new err. 
We, in common with other stabil- 
ized businesses, have reached a 
point where the profit margins 
are no longer wide enough to per- 
mit of loose management. Ag- 
gressive sales enthusiasm must be 
counterbalanced with sound busi- 
ness planning based on adequate 
facts. The sueccessfu! dealer of 
the future will apply the same 
intensive effort to his budgetary 
planning as he does to his sales 
technieue—and the = far-sighted 
manufacturer, in the control of 
his production schedules and in 


Watch for Important 
Announcement 
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RAHWAY 


New Jersey 


Detroit Office: 
120 Madison Ave 


Myers:... Sy 


DISTRIBUTORS: 


PHILADELPHIA 
Cross-Westinghouse 
Air Spring Co. 


2 OO he CO DD a OW dH OO eT 


Nore 
BRT) 


*65.9 
*94.7 


DETROIT 
Wm. H. Hallanger 


BALTIMORE 
Parks & Hull 


eo 
Studebaker 
Whippet 
Willys 
Willys-Knieht 
Miscellaneous 


Yonasa ras 1,347 


NEW YORK 
Smith & Gregory 


BOSTON 
H.G. Davis 


| ed 
tamed 


INDIANAPOLIS 


LOS ANGELES 
E. F. Chaskel K. G. 


Mann 


time has come when the _ far- 
Any dealership which does not 
found in the abandonment of 
in a misapplication of the principle 
The automobile industry is 
Knowing as I do the things that 
contributions to this new science of 
Without attempting to make ex- 
me remind you that from the begin- 
matic sales type rather than the 
It is to this first type of individual. 
well as in our 
tacular progress of the industry and 
these admir- 
re- 
the development of his dealer 
*20.8 
-| “It would be unfortunate indeed if 


| sighted manufacturer can ill afford 
to find consolation in the more 
make money is a danger Point 
threatening the future security of 
be 
the 
| sales quota or in the adoption of a 
less aggressive sales policy. The dif- 
due to a lack of facts or a lack of 
30 
years old, but from a standpoint of 
merchant-management, it is still in 
its swaddling clothes and incident 
ally the same can be said of many 
are going on in the minds of oul 
biggest executives, we of the auto- 
merchant-management ranking in 
significance with our contributions | 
to the sciences of mechanical de- 
sign. modern efficiency, and lower 
cuses for the thirty years delay. let 
ning the business of merchandising 
at our factories as 
in no industry have 
able traits been so liberally 
policies, will take full cognizance 
of the facts disclosed by the 
the demands of this new era were 
to stifle the intense enthusiasm and “=> 








favorable aspects of the case. 

the manufacturer whose line the 
| ficulty lies, not in the principle. but 
far-sightedness or both. 

far older industries. 

mobile industry are destined to make 
costs through quantity production. 
automobiles has attracted the dra- | 
conservative, analytical individual. 
dealerships, that we owe the spec- 
warded. 

dealers’ accounting records. 








*10.6)} 





Totals 
*Loss. 
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Ask Us To Tell You— 


ADOPT NEW RESOLUTIONS 

— | JN presenting this service department, The Automotive Daily News is 
Lincoln, Neb., March 27.—A gen- | actuated by the desire to help its readers solve their problems, whether 
eral reduction in automobile valua- | these are merchandising, technical or in the field of general automotive 
tions of from 25 to 30 per cent. for | information. We shall be glad to have our readers ask us any questions 
1930 was adopted at a session of} pertaining to the automotive field. 
the Nebraska State Association of | In some instances readers may desire information which will require 
County Assessors meeting here. The | an expenditure of money to secure, and in such cases we shall be glad to 
reduced rates, as compiled by the/ get the desired data at the least possible cost, or we shall inform our 
| automobile auditing committee vary | readers where they may obtain it most economically and expeditiously. 





NEBRASKA ‘ASSESSORS 
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cars and the subsequent drop in 
| trade-in prices prompted the action. | 
The automobile committee also 
a I = presented a resolution recommend- | 
2716 Graybar Bidg., New York, N. Y¥. Telephone LEX ington 6388 | prepare a bill and present it at the | 
Harry A. Tarantous, Business Manager. J. Edward Schipper, Eastern Manager. | next session of the Nebraska legis- | 
George M. Slocum, Manager Detroit Bureau, 427-8 Fisher go Lye oe Mich. | lature providing that the personal 
phone Empire 3500; Willard R. Cotton, Western Manager, 333 North Michigan vers | tax on automobiles be collected at | 


Chicago, Ill., phone Central 5936; Metz B. Hayes, New England Manager, Little Build- ) ECU 
ing, Boston, Mass.; Blanchard, Nichols & Coleman, American National Bank Building,| the time the state license is issued 


San Francisco, Cal.; Lincoln Building. Los Angeles, Cal.; 1037 Henry Building, Seattle, | on automobiles. The resolution was 
Wash. Address ALL advertising and business correspondence to 2716 Graybar Building, |adopted. Less chance of missing 


wow Fork City. sses nts on cars and greater | 
EDITORIAL DEPARTMENT ——— g 


ie ease of collection were claimed for | 
350 Hudson St., New York, N. Y¥. Telephone CAN al 1000 
Alexander Jonnston, Editor. William C. Callahan, News Editor. 


such a method. | 
Detroit Burea.—Fred Kingsbury, Editor, 427-8 Fisher Building, Detroit, Mich., phone 


Empire 3500. Contributing Editor, John C. Wetmore. TEXAS MAKES NEW RULING 


Mail subscriptions to CIRCULATION DEPARTMENT— ©. H. Wilson, Manager. ON SECOND HAND CARS| 

1926 Broadway, New York, N. Y¥. Telephone TRA falgar 4500 } } 
Subscription Rates—One year, $12.00; two years, $20.00, for United States and Canada. 
To Foreign Countries—One year, $15.00; two years, $26.00. Single copies, 10 cents. | 











aside Austin, Tex., March 27.—A ruling 
of much interest to the automobile 
I Al > | trade of Texas, and which may also 
How ree is If s | apply in some other states, has — | 
* os Te made by the attorney general's de- 
E may have to make some revision of the traditional | partment of this state It states | 
. a fy. ee av” Sa fart ia . that a dealer may demonstrate a/| 
comparison, “free as air.”’ This fact is brought out second ‘hand automobile on the | 
in a recent statement from the Graham-Paige plant in highways of Texas provided he hes 
° ° . . attacne S . 
Detroit, comparing the losses due to waste of air, steam, jicense plate issued by a tax collec- | 
. nwa ¢ : > 3 x ep current year. 
water and gas. Incidentally, the statement throws an inter- | °F fo! opinion a 
esting light on the minute care that is devoted in the modern eS pn Be Pg 
; : ; y [ac 1an é j 
manufacturing plant to knowing exactly what any waste,| the tax collector's receipt for the | 
however minute, costs the company. fee paid for dealer’s neense plate 
According to the Graham-Paige statisticians a hole one- 4 pa Me eg ME 2 a a - ton 
sixteenth of an inch in diameter, which is about the size of! receipt to the buyer. The purchaser 
the head of a pin, in an air line wastes 278,700 cubic feet beg tng 3 ieee aeaeeee ee 
of compressed air in a month and the cost of the wastage is} has attached to the car the dealer's 
$28.20 a month. In a year’s time the waste would cost the cardboard number issued to the 
company $338.40. A similar hole, one-sixteenth of an inch, | 4¢4/e" by the tax collector. 
in a steam line would permit the escape of 13,000 pounds of N. Y. FEDERAL AID ROAD 
steam and the monetary waste would amount to $13. Ina) ‘,y, ' 
water line the seepage would equal 19,500 gallons of water | SYSTEM HALF COMPLETED 
ata cost of $1.85, while in a yas line the loss would be 2,210 New York, March 27.—There has 
cubic feet of gas, ec-.ung $1.10. | been a total of 2,458 miles of high- 
These fitures on waste are based on the pressures used | bon Me yp of th Fp agg 
at the piant in question for the various products. The air|New York, according to Owen B. 
is compressed to a pressure of 100 pounds a square inch. | Augspurger. ee «= Rn 
, ‘ « ; ‘ ~ 7 ‘ Seem | wel utomopue x y S 
The importance of the part that air plays in automotive | his statement on figures just re- 
manufacturing will be a surprise to most people. Air under'| ceived from A. A. A. national head- 
_ H ° Wi atic » j iecta « | quarters as of January 31. 
pressure is used for driving pneumatic tools, in hoists and | he A A A Cee ceed ont 
presses, for spraying lacquer, for drying various surfaces,| that Congress is expected to pass 
for combustion in composition with gas and for caning | aaa out a 
jobs of many kinds. No, air may be free for most of the) aid from $75,000,000 to $125,000,000, 
world, but it costs money in modern manufacturing plants. with $50,000,000 available for current 
construction. 


Abstract Sales Agents 


|'BIFLEX PRODUCTS ELECTS 
OFFICERS AND DIRECTORS 


Decatur, Ill., March 27.—Gradual 





| car 


In cases where the reader desires an immediate reply, we would sug- 


Flooding of the market with used gest that he inclose a self-addressed and stamped envelope. 
| quiries will be printed in the payer from day to day in the order in which 


they are received. 

NON-SHATTERABLE GLASS l 

QUESTION: Can you tell me) 
what proportion of the glass used 
in cars and trucks is of the non- 
shatterable type? 

P,. M. G., Tulsa, Okla. 

ANSWER: Of approximately 100,- 
000,000 square feet of glass used in| 
and truck bodies, something | 
like 11,000,000 square feet were of 
the non-splintering type. These fig- 
ures are approximate, but reason- 
ably accurate. 


CONVERTIBLE BUSINESS BODY | 
QUESTION: Please tell me if| 





| there is for sale a convertible busi- | 


ness body for use on the Chevrolet | 
chassis which can be turned into a 
passenger car quickly. I want some- 
thing that doesn’t make a bad ap- 
pearance after it is converted. 
K. J. J., Dayton, O. 

ANSWER: The Hampden Auto- 
motive Products of Springfield, 
Mass., has a unit of this so-t. The 
unit replaces the rear deck and 
matches the body. When it is in| 
place there is no sign that the vehi- | 
cle ever is used for business. 


PACKARD DIESEL ENGINE 
QUESTION: Can you tell me 
what horsepower is developed by 
the new Packard diesel aviat'on en- | 
gine? Is this engine generally un- 
derstood to be a success? 
H. F. E., Wilmington, Del. 
ANSWER: The Packard diescl 
aircraft engine develops 225 horse- 
power at 1,900 revolutions per min- 
ute. The engime has passed the 
fifty-hour acceptance of the U. S.| 


' Army Air Corps and has been given 


a certificate. This makes it eligible 
for purchase by the army air Givi- 
sion, which would seem to indicate | 
that it is a success. 


RUBBER MERGER | 
QUESTION: I understand the 


| highway bond 


Other in- 


Falls Rubber Company of Cleve- 
land, and the Cooper Rubber Com- 
pany of Findlay, O., have formed or 
are forming a merger. As a small 
stockholder in one of the com- 
panies, I am somewhat interested. 
Can you tell me what provision has 
been made for exchanging present 
stock for shares in the merged com- 
pany? T. R. B., Vineland, N. J. 

ANSWER: The proposal to merge 
did not receive the necessary two- 
thirds vote at the meeting of the 
stockholders of the Cooper Corpora- 
tion. 


SOUTH CAROLINA HIGHWAY 
BOND ISSUE BIDS OPEN 
Columbia, S. C., March 27 (UTPS). 
—Bids on the first $10,000,000 block 
of the $65,000,000 South Carolina 
issue were opened 
here, despite a complaint suit pend- 
ing in Common Pleas Court that 


| seeks to have sale declared null and 


void. Gov. John G. Richards, who, 
with State Treasurer Julian H. 
Scarborough, opened the bids, said 
that the filing of the suit would not 
prevent the state from carrying out 
the first step in its program for a 


| system of hard-surfaced highways. 


The complaint was filed in Colum- 
bia Wednesday. 


$19,000,000 TO BE SPENT 

ON MASSACHUSETTS ROADS 

Boston, March 27.—Governor Al- 
len has ordered contracts to be let 
and construction started at once on 
more than a hundred miles of state 
highway, at a cost of $5.700,000, and 
another $1,000,000 later. A thousand 
men Nave been put at work on the 
roads, and the Highway Department 
will have 3,000 at work when opera- 
tions are at their peak. Around 
$19,000,000 all told will be spent by 


| the state on road work this season. 


This is entirely independent of that 
done by communities and by the 
various park boards. 
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[* a recent address Dr. Julius Klein, assistant secretary of 
commerce, referred to light as “‘one of the most beautiful 
of the many abstract agents that are being pressed into the 
service of advertising.” That, at any rate, was the meaning 
of his suggestion. 

Few of us have stopped to realize the important part 
that abstract agents today play in the sales field of industry. 
Light, as Dr. Klein notes, is a powerful agent in calling 
attention to all sorts of products. Form, sound, motion and 
color, all, more or less abstract agents, are exerting a tre-| 
mendous influence in making sales. 

In our own industry we have had a chance to observe 
the power of color in stimulating sales. The arrival of 
lacquer finishes gave automobile manufacturers a chance to 
give the public a wide range of color schemes outside the 
traditional blacks and other somber shades. The reaction 
was immediate and some manufacturers who refused to 
recognize the sales influence of color found their sales! 
dropping off with alarming rapidity. 

Another instance of the power of an abstract agent that 
we have noted in our own industry: Some years ago the 
shop equipment section was added to the national and other 
automobile shows. In this department machinery for car- 
rying out the service function of the business was shown. | 
lt was anticipated that the appeal of this department would 
be almost exclusively to the dealer or service station opera- 
tor. The various machines exhibited were shown in op- 
eration. And, behold, it was found that the magnet of 
moving machinery drew more visitors of the “general 
public” variety than it did dealers, this latter condition, of 
course, because the general public outnumbered the trade at | 
the show by ten to one. At any rate, it was found necessary 
to institute special hours for the shop equipment section, 
when only trade visitors would be permitted entrance to the| 
section. This had to be done so that the interested dealers 
could have a chance to inspect the machinery without being | 
crowded. It was the movement of the machinery that caught | 
the attention of the general public. If the machines had not| 
been operating few ordinary visitors would have given them | 

a second look. 
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Spring 


Hershey Corporation, was predicted 


| retary; 


a 


increase of the working force of the | 
local plant of the Biflex Products 
Company, a unit of the General 
Bumper Company, one f 
the two divisions of the Houdaille 


ie ae au oe 


at the annual meeting of stock- 
holders here this week. Directors 
and officers were re-elected as fol- 
lows: M. B. Ericson, Chicago, presi- | 
dent; Claire Barnes, Chicago, *and 
Charles Getler, Detroit, vice-presi- 
dents; M. C. Mason, Detroit, sec- | 
George Phelps, Chicago, 
treasurer. They, with C. F. Ericson, 
M. D. Harrison and Fred C. Cornell, 
comprise the directors. 


C. H. MONAHAN HEADS 
STUDEBAKER BRANCH 
Washington, March 27—C. H. 
Monahan has been appointed man- 
ager of Studebaker’s branch here, 
according to an announcement by 
George D. Keller, manager of 
branches. Mr. Monahan succeeds 
A. B. Connelly, who has resigned. 
During the past year Mr. Monahan 
has been assistant branch manager 
of the company’s Chicago branch, 
and prior to that served as a fac- 
tory salesman. He has been with 
Studebaker since 1924. 


COMING 


—— 





Send for 
this booklet 


Sveryone interested in auto- 
mobiles and aircraft should 
read this booklet on Tru-Lay 
Preformed Wire Rope and 
Tru-Loe Fittings . . . 2 basic 
improvements in wire rope 
that have revolutionized the 
application of cable to thes: 
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AMERICAN CABLE COMPANY, Incorporated 
An Associate Company of the American Chain Co., Irc 
3-111 General Motors Building, Detroit, Michigan 
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Executive Offices: New York Central 
23¢ Park Avenue, New York, N. Y. 


THRO LAY 
TRO - LOC 
TRO = STOP 


EVENTS | 


MARCH 
24-29—Linesin. Neb. Automobile Show. 
£7-29—Elkins, W. Va. Automobile Show. 


~_ 


SSS 


APRIL 

5—New York-American Society of Me 

chanical Engineers. Fiftieth anni- 

versar/ celebration. 

9-12—Asbury Park, N. 
Ow 








J.—Automobile 


Show. 

8- 9—Detrcit, Mich..—Society of Automo- 
tive Evgineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

12-27—Milan, Italy. Italian Internationa) 
Automobile Show. 

24-25—Cleveland, O. Nationa! 
Association meeting. 
28-May 3—Henderson, N. 


how. 
MAY 
25-29—French Lick Springs, Ind. 
of Automotive Engineers’ 
meeting. 
80—Indianxpolis, Ind. Automobile Rage 


Petroleum 
C. Automobile | 


Society 
summer 
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Production -- Engineering - - Factory 


Simple Tests Save Time in /AC ADOPT NUMBER TRIPPE MFG. OFFERS 














| type molded lining, recommended 
| for use on internal brakes only. 
Multibestos LX is molded under 


Testing Weldability 
Of Steel Sheets 


~~ 


NE of the fundamental considerations for successful | 


} 


oxyacetylene welding of steel sheet is the careful selec- | 


tion of good material. Inferi 


an unsatisfactory result. 


or sheet is bound to produce} 
It does not matter how skilled the 


welder may be or how high grade his welding equipment 
is, if he is handicapped by poor grade material, the finished 
product will not be up to standard. 


Chemical composition alone is not- 
sufficient indication of the quality | 
of steel sheet. Welding qualities are | 
determined to a great extent by the 
presence or absence of minute) 
amounts of impurities in the steel. 
This holds especially true for thin 
sheet steel. Through lack of proper | 
supervision in manufacture, steel | 
sheet may at times contain a variety 
of non-metallic inclusions or im- 
purities, most of them the product 
of the furnace work. These impuri- 
ties are sometimes so small that it 
requires a good microscope to detect | 
them. They do not show up in the 
chemical analysis, but they have a 
very decided effect on the behavior | 
of the steel under the welding 
flame. It is always advisable, there- 
fore, to specify that the steel shall 
be suitable for welding and as a fur- 
ther check to test lots of steel as 
they are received from the mill. 
Such a test is easily made in the 
following manner: 

Select a piece of sheet from the 
lot, about 6 inches square, and place 
it flat on the welding table. Fit a 
welding tip to the blowpipe on size 
smaller than that prescribed for 
work on your welding chart. Light 
the blowpipe and adjust the flame 
to neutral. Hold the blowpipe so 
that the tip of the inner cone of the 
flame is about ‘'s-inch away from 
the sheet. Move the flame slowly 
along a straight line so that the 
sheet will be melted without burning 
clear through. After a strip about 
3 inches long has been melted in 
this way, hold the blowpipe still un- 


New A. N. S. Screw Gauge 
Measures Fine or 
Course Threads 


HE American National Standard 

screw gauge No. 701, which the 
Brown & Sharpe Manufacturing 
Company of Providence, R. I., has 
recently announced, is a handy 
gauge for determining screw threads, 
according to the American Na- 
tional ‘(and U. S.) screw thread 
standards. 

One side ot the gauge is gradu- 
ated for the fine thread series and 
the other side for the coarse thread 
series. 

A three-inch scale graduated in 
eighths is provided on the outer 
edge of one side. This allows the 
length of the screws to be determ- 
ined. Slots at either end of the 
scale permit the heads of both 
round and flat-headed screws to be 
set against a positive stop when 
measured. 

A circular describing this handy 
gauge will be furnished by the 
manufacturer on request. 


| scale 


til a hole is burned through the 
sheet. 

If the sheet is high grade the 
path followed by the blowpipe will 
be free from an excess of oxide or 
and regular and smooth on 
the upper side. The under side of 
the test sheet will show a slight sag 
of smooth metal, free from oxide. 
The hole will be round and have 
smooth, rounded edges. 

Sheet of inferior quality will show 


{an Oxide deposit on the upper side, 
be porous or} 


part of which will 
flaky scale. There will also be a 
succession of irregular 
higher in the center than on the 
edges. The under side will show a 
sag that is covered with oxide. There 
may even be a series of small holes 
blown through by the. sparking 
action of the impurities. In poor 
sheet the metal will be burned 
through very soon after the blow- 
pipe is held stationary, in much 
less time than is necessary to put 
a hole in good sheet. The hole, in- 
cidentally, will be irregular, with 
rather ragged edges. When the 
test sheet cools, examination will 
disclose porous, spongy looking 
globules of oxide on the edges of the 
hole. 


Issue New Catalogue on 
Cinc‘nnati Equipment 


The Cincinnati Milling Machine 
Company and Cincinnati Grinders, 
Inc., have co-operated in publishing 
a 52-page catalogue covering 
standard line of machine 
manufactured by both companies. 

Illustrations, descriptions and 


; identified by 
| smaller the number the colder the 


ripples, | 





the | 
tools | 


specifications of knee and column} 


type, automatic and 
millers, and cutter grinders are in- 
cluded by the Cincinnati Milling 
Machine Company, and _ similar 
typography and make-up shows the 
centerless and centertype grinders 
built by Cincinnati Grinders, Inc. 
In addition to the descriptions and 
specifications in English, this book- 
iet also contains French and Ger- 
man dimensions and descriptions. 


NEW SMALL TOOL BOOKLET 
ISSUED BY BROWN & SHARPE 


NHE Brown & Sharpe Manufac- 
turing Company of Providence 
R. I., has recently announced a New 
Small Tools Booklet which contains 
detailed information on _ products 
added during the past few months 
to the line of small tools manufac- 
tured by this concern 
This booklet lists a number of new 
machinists’ tools, cutters, screw ma- 
chine tools and arbors 
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SYSTEM FOR RATING | 
SPARK PLUGS 


JEVELOPMENT of the “heat |} 
j in spark plugs, | 


range” system 

is claimed to minimize spark plug 

problems and permit better econo- 
mies in operation. 

Explaining the importance of this 

system which he developed, and how 


it operates, Hector Rabezzana chief | 


spark plug engineer says: 

In order to simplify the 
range” system AC plugs are 
a number. 


“heat 
now 


plug, the larger the number the 


| hotter the plug. 


A spark plug must operate hot 


enough to keep from fouling and} 
cool enough to avoid pre-ignition. | 


The spark plugs with which an 
engine is originally equipped are, of 
course, designed to meet average 
driving conditions. 

“Hot operated engines need a cold 
spark plug and» cold operated 
engines need a hot spark plug. Now 
this is where the spark plug ‘heat 
range’ comes in. The ‘heat range’ 
system consists of a oy? of spark 
plugs graded from the hottest to 
the coldest plug. 
select the proper type spark plug 
to meet any engine and operating 
conditions encountered.” 


MULTIBESTOS ANNOUNCES 
NEW MOULDED LINING 


A new product, Multibestos LX, 
has been brought out by the Mul- 
tibestos Company. It is a flexible 











The | 


It permits one to} 


extreme pressure to exact width 
and thickness from finely crushed 
asbestos fibre which has been spe- 
cially prepared to remove all im- 
purities such as grit or metallic 
substances. LX, while flexible, 
claimed to give extremely long 
wear and a_ uniformly frictional 
surface, positive, yet smooth brak- 


ing action, light pedal pressure with | 


no tendency to glaze or squeal, and 
will not expand excessively under 
heat. LX will not score or scratch 
the drum when the proper adjust- 
ments have been made, the makers 
state. 

For the convenience of the trade 
Multibestos LX is supplied coiled 
in three lengths, or 1314 feet. in all 
of the popular brake lining sizes. 


Bendix Service Offers 


New 16-Inch 12-Point 
Socket Wrench 


This is the new special 16-inch, 
twelve point socket wrench to be 
used in the service stations of the 


Bendix Service Corporation. It is 


designed to fit the anchor pin nuts 
of all Bendix duo servo brakes be- 
tween the sizes of 11 and 16 inches. 
It is to be known as No. 2 and has 
just Been placed on the market. 


Precision-built 
Harrison Radiators 
have contributed 
to the satisfaction 
of more than 
1,500,000 owners 


automobiles 





is | 


SAFETY DRIVING LIGHT 














The new Trippe safety light re- 
cently awarded Grand Prix at the 
Paris International Exposition, was 
designed by Graham Trippe, an 
iluminating engineer, and _  con- 
structed to cast an intense candle- 
power beam down the road for a 
distance of 1,000 feet withotu glare. 
It is so focused that all the light 
is on the highway, and constructed 
to penetrate fog and mist. The 
Trippe Lizht is attached to the rod 
between the headlights and when 
once set needs no adjustment, dim- 
ming or tilting and operates with- 
out wasted battery drain, it is 
claimed. 

Manufactured by the 
Manufacturing Company, 
Ill. Price, $19.50 complete. 


Trippe 
Chicago, 


of Buick 








er 








6 


AUTOMOTIVE DAILY NEWS, FRIDAY, MARCH 28, 1930 





LOOMIS OF N. A. C.C.. 
TALKS ON VALUE OF 
TRUCKS TO BUSINESS 


(Continued from Page 1) 


rail haul of less than carload lots 
does not yield a profit until car- 
ried much further. 

“Whatever businesses and indus- 


; a : 


—a specialized field 
—where suprem- 
acy results only 
from long experi- 
ence.—Qualified 
experts design and 
produce 


LARK 
METAL 


WHEELS 


CLARK EQUIPMENT COMPANY 
Michican 


Me en 


KEES 


LRSRENY 





PARLOR LY 





Rett 


Bachanan 


. 





AXLES 
Front & Rear 
WHEELS 

Single or Dual Tire 
CAST STEEL HOUSINGS 


RETA Rs 


| 





Bi ies 
| tries a state enpenin upon for its | 


| prosperity in turn depend upon the 

| motor truck for expedited, flexible 
| transportation. Restrict its use| 
through regulation or taxation as | 
you will, but bear in mind that in | 
so doing you are affecting the} 
source of your prosperity to an im- 
portant degree. 

“How close this relationship is 
Statistics indicate. Eighty-two per 
cent of all trucks are owned by 
shippers to carry their own goods 
and 11 per cent. by truck owners 
dealing with business under private 
contract, not serving the public in 
general. The remaining 7 per cent. 
are owned by haulers for hire, some 
of them over fixed routes and on 
definite schedules. 

“The motor truck, as a 
paying a fair shareé~-of the 
den for Luilding highways. In 1929 
over $250.000,000 was paid to the 
states. by the owners of 3,340,000 
trucks. All motor vehicles paid 
special highway taxes of over $900,- 
000,000. Contrast this with the 
total tax burden of the 100-year-oid 
railroad system of the country of 
about $375,000.000 for 1929 and you 
will have some conception of the 
tremendous influence '_ of motor 
transporiation on the country’s! 
economic condition.” 


BEDFORD TIRE COMPANY 
TO RESUME OPERATIONS 


rule, is 
tax bur- 


27 (‘UTPS) 
were worked out by 
the Bedford Tire 
Company for placing 
on a sound financial 
the opening the factory 
adopted without a dis- 
meeting of the 
the plant at 


tichmond, , March 

Plans which 
the directors 
and Rubber 
the business 


Va. 


af 


Ol 


basis and oi 


again were 
at a 
held at 


senting vote 
stockholders 
Bedford, Va 
William R. Phelps. president of 
the company, stated that the rubber 
company owes almost nothing, and 
has holdings estimated at approxi- 
mately $300,000. While it c@uld not 
be definitely stated when the plant 
will resume operations, it is thought 
that several months will be re- 
quired for the working out of prelim- 
inary plans. E. N. Downes of Char- 
lotte, N. C., who has had consider- | 
able experience in the manufacture | 
of tires, has been proposed as su-| 
perintendent of the factory. 


‘GOOD FIRST QUARTER 
DUE TO MARCH SALES 
PICKUP IN CINCINNATI 


Cincinnati, March 27.—At_ the 
close of the first quarter of 1930, 
automobile dealers here are confi- 
dent that the volume of new car 
sales for the period will be only 
slightly behind the first quarter of 
1929 and will show an increase of 
approximately 30 per cent. over the 
same periods in 192% and 1928. 

Actual registrations since January 
1 up to Tuesday, March 20, totaled 
3,742, approximately 300 in excess | 
of the figures of 1927 and 1928. 
With daily sales averaging fifty-six 
cars, total for March is estimated 


portunity campaign of Hokanson- 
Thompson, Inc., distributor, and its 
Oakland. Pontiac dealer organiza- 
tion. mays png A 400 used cars 
| have been sold by Hokanson-Thomp- 
|son and its Milwaukee county deal- 
ers since the campaign opened 
March 12, according to an announce- 
|ment by K. D. Moore, general sales 
|manager of Hokanson-Thompso 

Mr. Moore estimated that March 
used car sales would show a gain of 


33 1-3 per cent. over the same month | 


last year. 


It is the biggest.month’s used car | 
business in the history of the organ- | 
he said. New car sales are | 


ization, 
also good, Mr. Moore stated. He pre- | 
dicted that they would also show an 
increase of 33 1-3 per cent. over the 
same period last year. 


at 1,736, which will bring the total | 


sales for 
ninety-six behind that of the first 
quarter last year, one of the peak 
years locally. 

Frank J. Santry, Nash distributor 
and vice-president of the Cincinnati 
Auto Dealers Association, expressed 
optimism regarding the future. 
While dealers generally were d'sap- 
pointed with business in January 
and February, the upturn in March 
dispelled gloom and, with general 
business showing a decided upward 
trend, restored confidence. 


CHEVROLET WINS RUN, 


CAR DRIVEN BY WOMAN 


Los Angeles, March 27.—Compet- 
ing against forty-one other entrants, 
a 1930 Chevrolet six cylinder coach, 
driven by Mrs. Paul A. Lawrence of 
Los Angeles, won the sweepstakes 
and first place in its class in the 
annual Gilmore Blue-Green Econo- 
my run here recently. 

To win the event, the Chevrolet 
coach traveled 36.71 ton-miles to 
the gallon of gasoline, averaging 20.5 
miles to the gallon for the 200 miles 
traversed: The total weight of the 
Chevrolet coach, with its driver and 
four passengers, was 3,580 pounds. 


No oil and no water was used during | 


the run 


HOKANSON-THOMPSON 


RECORD USED CAR SALES with basement, 


Milwaukee, Wis., March 27.—A new 


| March record for used car sales is 
being established in the Golden Op- 


the quarter to 4,358, only | 


LOUISVILLE MARCH SALES 
SHOW BIG IMPROVEMENT 


FORD OF FRANCE EARNINGS 
ESTIMATED AT $1,575,600 
New York, March 27.—Estimated 
earnings of the Ford Motor Com- 
pany of France before depreciation 
for 1929 amounted to $1,575,600, ac- 
cording to cable advices received by 


n,| Colvin & Co. After amortization of 


expenses incurred for increase of 


capital and purchase of real estate, 
write down of good-will and licenses 
jand dividend of 10 per cent., or 
$507.000, the net earnings carried to 
surplus was $386,100. 





| 


OVER FRIST TWO MONTHS | 


Louisville, Ky., March 27.—New | 


car sales in Louisville are showing | 


a little improvement 
sales. were about 10 per cent. be- 
hind sales in February of last year 
but well ahead of January of this 
year. 

The period be- 
lieved with 
better 
better 
active. 

Local conditions show that 
high priced cars have been moving 
very well, and the cheap cars have 
also been moving nicely. However, 
the medium priced cars have been 
in slow general demand. 


: of depression is 
to be at an end, and 
weather and 


conditions should be 


G. & O. MFG. OPENS 


CHROMIUM PLATING DEPT. 


New Haven, Conn., March 27. — 
At its new brick addition, contain- 
ing 20,000 square feet of floor space, 
the G. & O. Manufacturing Com- 
|; pany, makers of automobile radia- 
tors. is now working twenty-four- 
hour shifts in some departments. 
due to business expansion, accord- 
}ing to Charles Oppe, president and 
treasurer. The addition. which is 
90 by 50 feet, four stories in height 
houses the new 
chromium plating department. The | 
concern is now in production on 
engine cowlings and exhaust col- 
lectors for air-cooled aircraft en- 
gines. 


February | 


employment | 
more | 


the | 


Motor Busses, 
Tractors and 
ane 


<T 
THE 
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Meet competition 
with Quality by 
using a product of 
specialists. 
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| LouIsvitie LE KENTUCKY 


MEMBER OF MOTOR TRUCK INDUSTRIES, INC. OF — 


Cumulative New Commercial Car Registration Table, F eb. 1930 


Returns for today: Connecticut, Idaho and New Hampshire 
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ACCESSORIES 


DISTRIBUTION 
SHOP EQUIPMENT 





REPLACEMENTS 
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Opportunity Awaits the Jobber Who Grabs It 


After - Market Business 
Available to Service, 
Replacement Parts and 
Supply Dealers; Sell- 
ing Job Easier for 
Those Who Keep in 
Step with Changing 
Times. 


the production of motor cars 
in 1930, will fall below the 
1929 record by somewhere 
between 500,000 1,000,- 
000 units. This not a 
calamity, but a wholesome 
and healthy condition. It will 
give the country a chance to 
digest the record output of 
last year. 

However, regardless of all that, 
it is certain that a curtailment of 
new car sales must react in favor 
of the after market—in favor of 
the automobile dealer and his sup- 
ply house, the jobber. 

If the American car owner does 
not figure on turning in his 2 or 
3-year-old car this year, he will be 
forced to have a certain amount of 
reconditioning work done in the 
service shops of the country. 

During the past two or three years 
the service man has heard too often 
the reply, “I won’t bother with that, 
I’m going to turn the old bus in, 
anyway; I’m getting a new Flyaway 
Eight.” As long as the old bus 
would round out another month and 
run to the car dealer’s used car 
floor, the average owner was happy. 

Of course the car dealer had to 
do a certain amount of recondition- 
ing in order to resell the used car, 
but there is a big difference in 
profit between reconditioning for 
resale and reconditioning for the 
owner. And there were also a great 
many things left undone which 
would have been done if the owner 
had been ordering the bill. 

This year all the evidence points 

to the owner driving the “old bus” 
for another season. He will be or- 
dering the reconditioning; and, 

when he orders, pride of owner- 
ship plays a surprisingly strong 
hand. He will also be figuring 
the cost of his reconditioning job 
against the net down payment on 

a new car, and the comparison 
will not be odious to the service 
man. 

It is estimated that used cars will 
come in for more careful attention | 
and higher resale prices than for- 
merly and that the dealer will be 
more cautious of his trading allow- | 
ance and make due deduction for 
the cost of necessary overhaul. 

These aspects will most assuredly 
mean business for the automotive 
jobber, no matter whether a parts 
jobber, an accessory jobber or an 
old-line jobber. This season has| 
been dubbed the “Thrifty Thirties,” , 
and the after market is scheduled | 
to reap a harvest. | 

New machinery, new accessories | 
and new products are coming on the | 
market to make the serviceman’s | 
selling job easier. Jobbers have a| 
neater array of lines than ever be- | 
fore. Standard products are met | 
with in new and more attractive | 
dresses. Merchandise that once was ; 
strictly for shop consumption is be- 
ing boxed up in attractive con- 
tainers and advertised to the con- | 
sumer in national media. Manu- 
facturers in the after market are | 
going direct to the car-owning pub- | 
lic with the selling idea and the| 
public is undoubtedly becoming | 
“service-minded” along certain lines. | 

All these facts have already been | 
drummed up to the jobber from | 

} 
| 


By WILLIAM H. WILSON 
r is conceded by practically 
all reliable authorities that 


and 


is 


many sources. Taking it all in all, 
a@ very pretty picture is painted for 
his highness during the coming sea- | 
son—and with good reason. | 
But, nevertheless, the jebber 
who rubs his hands tegether and 
figuratively sits down behind the 
eash register to await the rush of 
business may accumulate enly a 
crop of calluses on his extremity. 
When facts point to a good year 
ahead, they merely indicate a ready 
market; they don’t deliver that 


market into the jobber’s willing | 
hand. 

The opportunity is at hand 
jobber must grab it. 

We mentioned before the old mer- 
chandise friends, which are now 
placed on the market in containers 
designed for the attention of the 
car owner. 

In this class of merchandise we 
find replacement ignition cable sets, 
spark plugs, permanent anti-freeze. 
oil filter cartridges, spring shackles, 
cooling system cleaners and a num- 
ber of kindred items which in pre- 
vious years were not presented to 
the public at all, but about which 
the public is now being made acutely 
conscious. 

Now, although everything points 
to unparalleled opportunities for the 
automotive jobber this year, he can 
count on the fact that every effort 
will be necessary to gather in a 
lion’s share the increased busi- 
ness 

The average automotive dealer, the 
man who meets the public. the man 
who retails the jobber’s lines, re- 
quires a tremendous amount of edu- 
cating. The balance of that respon- 
sibility must rest with the jobber. 
through the jobber’s salesmen. 

The manufacturer of the product 
can do a certain amount of this 
work. He can pack his product in 
an attractive container; he can pre- 
sent attractive and educational ad- 
vertisements to the car owner; he 
can, to a limited extent, supervise 
the jobber’s men; he can improve 
and simplify his product, but he 
can't do any contact selling through 
a jobber hook-up. If he has to do 
contact selling, then he won't have 
a jobber hook-up very long. The 
jobber will be out in the cold. 

Consider what has already been 
done with replacement ignition ca- 
ble sets or permanent anti-freeze or 


-the ! 


of 


|cooling system cleaning service as 


excellent examples of modern mer- 
chandising for modern needs. 

A very few years ago there was 
no developed market for these 
items. Cars would have operated 
better if they had been sold, but 
nobody took the time and effort 
to study the after market. The 
personnel of that market was not 
aware of the tremendous possibil- 
ities which awaited development. 
There are still a great many deal- 
ers (yes, and jobbers too,) who have 
no conception of the possibilities for 
sales which have been developed by 
modern research. They still believe 
that, because they sold a certain 
item in a certain manner five years 
ago, they should continue to do 
business in that manner today. A 
great many of them deride the es- 
tablished need for items such as re- 


| placement cables or cooling system 


service. They think these items are 
the result of manufacturers’ organ- 
ized hokum, or something equally 


| weird. 


Dealers and jobbers whose minds 
travel these channels have no right 
to be in the automotive industry. 

No business in the world has de- 
veioped as rapidly as has the Amer- 
ican automotive industry, and it 
hasn't stopped developing! 

A five-year-old car is today just 
as assuredly out of date as is a 
five-year-old merchandising policy. 

The car of 1930 needs Class A> 
1930, service, and that service must 
be delivered by Class A jobbers and 
dealers. 

It is doubtful if any one part of 
the modern car has changed more 
than the cooling system, to take a 
good example of the need for edu- 
cation among dealers. 
side it looks just about the same, 
but inside things have happened. 

The car has been supplied with 

high-speed, more compact en- 

gine. The radiator has been 
lengthened and narrowed. In most 
instances the water passages have 
been made smaller but the flow of 
the coolant has been increased. In 
some parts of that system, the 
coolant is surged through.at a 
rate of 35 to 40 m. p. h. In the 
“eld days” no such condition ex- 
isted, and if there was need for 
cooling system service, it wasn’t 
as acute as it is today. To add to 
the structural differences, car 
owners drive further and faster 
than they used to drive. 

Rubber hoses won’t last forever; 


rust and scale can’t accumulate long | 


without causing trouble in those 
narrow passages; millions of bumps 
and jars are bound to open seams in 
radiators; gaskets and _ shutters 
wear out—yet how many _ jobbers 
have really featured replacement 
cooling system parts and have con- 
ducted an intensive education cam- 


On the out- | 





paign to help their dealers do more 


| RAY SMALL ADDRESSES 


NASHVILLE DEALERS 
AND SERVICE MEN 


Nashville, Tenn, March 27 
(UTPS).—Ray Small, chief engineer 
for the Perfect Piston Circle Ring 
Company, addressed more than 100 
automobile dealers, mechanics and 
service station managers and oper- 
ators at Buford Brothers’ establish- 
ment here. Mr. Small’s discussion 
took up “factors governing the au- 
tomobile industry” and the changes 
that have been made in the manu- 
facturing and operation of the auto- 
mobile engines during the past de- 
cade. 

Explanations of the chemical 
phases and processes of the manu- 
facture of gasoline engines and 
their successful operation formed a 
very instructive part of his talk 

Buford Brothers, automobile 
equipment jobber and _ distributor 
for the Perfect Circle Piston Ring, 
sponsored the meeting. 


REVISED EDITION 

Chicago, March 27.—A revised edi- 
tion of the Stromberg Plain Tube 
Carburetor booklet of the Stromberg 
Motor Devices Company, subsidiary 
of the Bendix Aviation Corporation, 
has just been printed and is ready 
for distribution. It contains addi- 
tional new as well as old detailed 
information on downdraft Model D 
and Model U T truck carburetors. 


of this work? How many know 
enough about it to educate 
dealers on the subject? 

The replacement ignition cable 
set is another item which is a com- 
parative newcomer on the market. 
Why is it here? The answer is be- 
cause there is a need for it. Tests 
have shown that cables deteriorate 
in service and that old cars equipped 


| with new cables will perform much 
|more efficiently just as old cars with 
}clean cooling systems will perform 


much more efficiently. 

“Corona” isn't a 
originated by an advertising agency: 
the word designates a specific elec- 
trical reaction common to high ten- 
sion cables, and the ignition cables 
on the modern automobile are high- 
tension cables without a doubt. On 
some of the new models, these cables 
carry as high as 20.000 volts! 

Another item—the permanent 
anti-freeze. 

How much absurd talk is going 
the rounds about this merchandise? 
How much of this talk is based on 
fact.and how much on nothing more 
substantial than some uneducated 
dealer’s fancy? How many jobbers 
can talk intelligently on the subject? 
Yet here is a product that is being 
sold in the millions of gallons; a 
product that offers tremendous 


profits to those who handle it right | 


and sell it as a service. Just be- 
cause it is new, must it be the goat 
for every fool theory in the bag? 
Does it stand to reason that the 
companies that produce it that have 
spent a great deal of money to de- 
velop it, would be willing to risk 
their reputation on a product that 
does not fill the bill? 

Consider modern shop equip- 
ment, headlight testers, wheel 
aligners and the like; how many 
jobbers know enough about these 
pieces of equipment to sell them 
to their dealers? How many deal- 
ers have been educated to a point 
where they can present an intel- 
ligent sales talk on the merits of 
the service to the car owner? 

Yes, consider these examples well, 


|for on them will the future of the 


jobber’s structure rest! 
The great lassitude that abounds 


in our industry must be dissipated— 
|is, fortunately, already going by the 


board. The need for education, how- 
ever, is paramount, and the jobber 
has a part of growing importance 
to play in this development. 
Records already point to the 
moral of the story. Look back along 
the events of the past year and see 
what has happened; those up-and- 
coming jobbers and dealers who 
haven't tried to sell their lines 


| blindfolded have progressed, have 


made money and have come to the 
top of the heap. 

And these are just the men we 
can look forward to seeing sitting 
pretty at the end of 1930, the men 
who know what they are selling, 
who set out vigorously to do their 
job, who grasp the opportunity 
which is theirs and who realize that 
the world can’t sit still and wait. 


their | 


catch phrase | 
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Feditor’s 


Column 








PROSPEROUS jobber in one 
of the Eastern cities told us 
recently that he attributed his 
success to his early training in 
efficiency at a time when he was 
manager of a group of a haif 
dozen automotive accessory stores. 

When he left to go into business 
for himself the group had grown 
into one of the largest chains in 
the country. 

He started on his own. not as a 
retailer, but as a jobber. He started 
small, was his own buyer, advertis- 
ing manager, counterman and of- 
fice manager. Today he has a group 
of jobbing establishments, operates 
machine shops and has a dozen or 
more salesmen on the road 

In addition to ying all the 
goods. which meant interviewing 
manufacturers’ repres entatives 
| scouring the markets, planning the 
|advertising. instructing the sales- 
men and countermen, selling, ad- 
justing differences, collecting slow 
accounts and planning window dec- 
orations, sales events for the trade 
etc.. he took an active part in the 
| affairs of his community. As he 
; built up his acquaintance his busi- 
ness grew. and even when he 
|reached the top, that of the suc- 
| cessful jobber, he still finds time to 
j}mingle and take an intense inter- 
est in the political. civic and com- 
/munity affairs of his city. 
| He says that one of the biggest 
jobs that a jobber.or his manager 
has is buying the merchandise. He 
must have his stock so at his finger- 
| tips that he knows precisely what 
|he wants. He must gauge his mar- 


4 


| ket and know just what his trade | 


;can sell under normal conditions 
|He should not sit back and wait 


! 

STANDARD STORES TAKES 

ON MICHELIN TIRE LINE 

Beston, Mass., March 27.—Siand- 
;ard Stores. Inc., a chain radio and 
tire concern. has just closed a deal 
|by which Michelin tires in a com- 
plete line will be handled in New 
|England through this chain. This is 
}one of the biggest tire deals ever 
;}made in New England. the Stand- 
j;ard chain having big stores in Bos- 
jton. Bridgeport, Brockton. Cam- 
|bridge, Dorchester, Hartford, Hyde 
|Park, Lynn, Malden, New Britain, 
|New Haven, Newton, Pawtucket, 
| Providence, Quincy, Salem. Somer- | 
| ville, Springfield, as. Wal- 
itham, Waterbury, oonsocket and 
; Worcester, with a mail-order de- 
| partment, warehousing facilities and | 
|executive offices at 105 Portland St. 
| USE OF LAMINATED GLASS 

MAY BE REQUIRED BY 

New York, March 27.—In 
tion to New York state, it 
revealed that the Legislatures 
Massachusetts and Delaware also 
have under consideration the pas-| 
sage of bills requiring the use of} 
seatter-proof glass in the doors, 
windows and partitions of all motor | 
vehicles engaged in the public tran- 
sportation of passengers. Experts | 
called to testify before a Massachu-| 
setts legislative committee esti-| 
mated that the adoption of safety | 
| glass by all motor vehicles, 
total number of injuries in the) 
United States could be reduced by 
as many as 350,000 annually. 
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to send salesmen 
to him; he must go out and scour 
the markets for the goods that 
might be sold in his section at a 
profit to him and to his dealers 
He must see that methods are 
used so that the amount of stock 
in every line can be determined at 
a Moment’s notice; what items are 
selling best and what are siow 
movers. In the last instance he 
must be able to create a demand 
for what may turn into shelf- 
warmers, but not to dispose of them 
to warm the shelves of his 


for the factories 


SO as 
dealers 

“Slow accounts.” he said “are ofi- 
times traceable to the jobber Lim- 
self. Many times a jobber may 
look back and recall that he un- 
loaded considerable dead stock on 
his trade and for that reason the 
dealers were unable to discount 
their bills. If on the other hand 
the jobber Nnad gone out ang ad- 
vertised product, thereby 
creating a market his dealers 
would have been able to sell the 
goods and pay their bills.” 

This jobber also told us that one 
spring, ufter an unseasonable win- 
ier, he took back from his trade 
nearly $20,000 worth of chains, 
heaters, anti-freeze compounds, etc., 
sold more seasonable goods tnan he 
had anticipated, and in the fall re- 
turned to the dealers the $20,000 in 
stock in addition to their reguiar 
orders, losing if anything, only the 
interest on the money tied up in 
the original investment. while the 
stuff was stored throughout the 
spring and summer 

But he did gain in good-will, had 
no trouble with his collections and 
probably saved several dealers from 
zoing into bankruptcy. 


WISCONSIN S. P. A. ADDS 
TO ITS MEMBERSHIP 

Milwaukee, March 27.—At_ the 
monthly meeting of the Wisconsin 
Standard Parts Association, held 
at the Hotel Pfister. an outline of 
the advertising project was given 
for the coming year. The associa- 
tion has been accomplishing many 
things dealing with the problems 
confronting parts jobbers and the 
welfare of the industry. 

The following parts jobbers were 
accepted and admitted into the as- 
sociation for membership:— 

The Ridge Motor Supply Com- 
pany, Manitowoc; C. H. Halperin 
Company, Madison; Guaranteed 
Gear Service Company, Milwaukee. 

After the close of the business 
meeting talks were given by F. W. 
Rogers of the Rottler Boring Bar 
Company, of Seattle. Wash... on 


this 


| “Equipment and Selection of Kinds 


Which Are Profitable for Garage 
Use.” This was followed by a talk 
by O. W. Brown of the Wisconsin 
Machinery and Manufacturing 


|Company of Milwaukee, who spoke 


on the “Parts Outlook and Policies 


|for the Coming Year.” 


BUDD DISTRIBUTOR ELECTS 

Philadelphia, March 27.—At a re- 
cent meeting of the United Wheel 
and Rim Service, Inc., Philadelphia 
distributor for Budd wheels, Samuel] 


the | Scott was re-elected president. Other 


officers elected were James Ken- 
yon, vice-president; Ted Ominus, 
secretary and treasurer. 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS OF 
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Standard 
Tire Sizes 


System 


Make and Model z 
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pacity— 
Brakes, Hand 
Wheel Base 


|| Fuel Feed 
| 


|| Ignit. System 
|| No. Spds. For. 


Carburetor 


Oil 
| 


<3 | Reduction 
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Am. La France Chief 

Am. La France W | 
Am. La Fran. Chieftain 
Am. La France V 

Am. La France Z 

Am. La France U 

Am. La Fran. Big Chief 


Autocar S A 
Autocar S D 
+Autocar H 
+Autocar S H 4000 
Autocar T 5000 
yAutocar HS » | 4100 | Own 
yAutocar S HS 3% | 4400 | Her 
Autocar T S 2 | 5350 | Her 
Autocar S C M 5000 Her 


Brockway 65 1195 | Con 27 B 
Brockway 75 1290 | Con 27 B 
Brockway 90 6 | 1525 | Con 27B 
Brockway JR 1195 | Wis C 

Brockway E 45 | 5 | 1765 | WisS U 
Brockway KW : 4100 Wis H 

Brockway R 4200 Con L 4 
Brockway RT 4850 Con B7 
Brockway 120 1990 Con 30B 
Brockway 140 2495 Con 30B 
Brockway 290 7250 Con 36B 
Brockway 640 9700 Con 36B 
Brockway T 5200 | Con B7 


Chevrolet 365 | Own 
Chevrolet 550 | Own 


Day Elder ! 1345 Con 16-C 
Day Elder 2050 | Con 16-C 
Day Elder 2500 Con 16-C 
Day Elder 3900 Con 18R 
Day Elder 5000 Con 21 R 
Day Elder N 6000 | Con 21 R 


Diamond 785 Bud 

Diamond 885 Bud 

Diamond 1475 Her WXA 2 
Diamond | 1745 Her WXB 
Diamond 551 » | 2250 | Her WXC 
Diamond 503 5 | 2660 Her WXC 
Diamond 506 5 | 2820 | Her WXC 
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Own 
Own 
| Own 
| Own 

Own 

Own 

Zen Own 

Zen | Br-L 

Pb Zen Br-L 
CS Str Own 
Pb Str 3 Own 
Pb Str Own 
Cs Str Own 
Pb Str | Own 
Pb Str Own 
Pb Str Own 


Pb Zen Br-L 
Pb Zen | Br-L 
Pb Zen Br-L 
Pb Zen Br-L 
Pb Zen ; Br-L : 
Pb Zen Br-L ! 
Pw Zen Br-L 
Pw Zen Br-L 
4 x4, Pb Zen Br-L ; 
4 x4, Pb Zen Br-L : 
434x534 Pb Str Br-L 
434x534 Pb Str Br-L 
5 x6 Pw Zen i Br-L 
3 Pax3 *4 “ CS Car Own 
3 6X3 %4 + CS Car 2 | Own 


339X4%% Pb Zen Br-L 
339x4% a Pb Zen Br-L 
333x452 Pb Zen \ Br-L 
4 x4\4 |; Pb Zen Br-L 
4°5x43, 5. Pb Zen Br-L 
4%.x434 Pb Zen Br-L 
3% x4, Pw Zen | Ww-G 
33gx4 Pw Zen W-G 
312x4!5 ‘ Pb Zen | Cov 
334x414 Pb Zen ; Cov 
i Pb Zen c j Cov 
Pb Zen Cov 
Pb Zen Cov 
Pb Zen i Cov 
Pb Zen Cov 
Pb Zen Cov 
Pb Zen Br-L 
Pb Zen 4 Br-L 
Pb Zen Br-L 
Pb Zen Br-L 


Pb Car Own 
Pb Car > Own 
Pb Car Own 
Pb Zen Own 
Pb Zen Own 
Pb Zen Own 
Pb Zen : Own 
Pb Zen Own 
Pb Zen Own 
Pb Zen : Own 
Pb Zen Own 
Pb Zen Own 
Pb Zen Own 
Pb Mar Own 
Pb Til Own 
Pb Str Own 
Pb Str ac Own 
Pb Str ; &@ Own 
Pb Zen W-G T9 
Pb Zen W-GT9 
Pb Zen Own 
Pb Zen | : Own 
Pb Zen Own 
Pb Zen Own 
Pb Zen > Own 
Pb Str Br-L 55 
Ph Zen Br-L 5 
Pb Zen Br-L 55 
Pw Zen ’ Br-L 
Pb Zen 4 Br-L 
Sp Zen Own 


Pb Zen Cotta 
Pb Zen Br-L 
Pb Zen Br-L 
Pb Zen ; Br-L 
Pb Str Own 
Pb Str é Own 
Pb Str - Own 
Pb Str 7 Own 
Pb Zen + Own 
Pb Zen ac Own 


Pb Mar Own 
Pb Mar Own 
Pb Mar Own 
Pb Mar Own 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
°p Mar Mun 
Pb Mar Mun 
Pb Mar Mun 
Pb Mar | | Mun 
Pb Mar | Mun 
| 334x5 =| 33.7 | Pb Mar | | Br-L 
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S36x5 
| S36x8 
S36x5 
| S36x7 
S36x7 
S40x8 S40x8D 


| 32x6 32x6 
| 32x6 32x6D 
| 34x5S 36x10S 
| 34x5S 36x10S 

36x8 36x8D 
| 34x6S 36x12S 
| 34x6S 36x12S 
| 36x8 36x8D 

34x7S 36x14S 


30x5 30x5 
32x6 32x6 
| 32x6 32x6 
| 30x5 30x5 
32x6 32x6 
34x7 34x7D 
36x5S 36x12S 
36x5S 36x12S 
32x6 32x6D 
| 32x6 32x6D 
38x7 40x14S 
38x7 36x10S 
36x6S 36x14S 


| 4.50x20 4.50x20 
30x5 30x5 


30x5 30x5 
30x5 30x5D 
S34x4 S34x7 
34x7 34x7D 
S36x5 S36x12 
0 | 34x7 34x7D 


30x5 30x5 
30x5 30x5 
30x5 30x5D 
32x6 32x6D 
32x6 32x6D 
34x7 34x7D 
34x7 34x7D 
36x8 36x8D 
36x8 36x8D 
S36x5 S36x10 
36x8 4 wh 36x8 
9700 S36x6 S40x12 
11700 36x8 4 wh 36x8D 
13100 | S36x7 4 wh 36x12S 


1900 | 5.00x20B 5.00x20B 
2460 5.50x20B 5.50x20B 
2750 6.00x20B 32x6 
2560 5.50x20B 5.50x20B 
2850 6.00x20B 32x6 
2955 30x5 30x5 
3695 32x6 32x6 
3810 32x6 32x6 
3930 32x6 34x7 
4070 32x6 34x7 
4235 32x6 32x6D 
4520 32x6 32x6D 
4715 32x6 32x6D 


2150 30x5 31x5.50 
1670 28x4.75 28x4.75 


1835 5.00x19 5.00x19 
2325 5.50x18 5.50x18 
2785 6.00x20 32x6 


2975 30x5 30x5 
3120 30x5 30x5 
3750 30x5 30x5D 
4580 32x6 32x6D 
4950 32x6 32x6D 
6600 34x7 34x7D 
6600 34x7 34x7D 
165 7210 34x7 34x7D 
192 8330 36x8 36x8D 
192 8600 36x8 36x$D 
162 9750 36x6S 40x14S 
162 10000 40x8 40x8D 


13114} 2792 | 6.00x20 32x6 


121 5300 | 34x7 34x7 
133 5500 34x7 34x7 
120 6000 36x8 36x8 
133 5700 | 36x8 36x8 
124 6460 36x6S 36x6S 
132 6800 | 36x6S 36x6S 
133°%4| 7700 | 40x7S 40x5SD 
148 7000 | 36x6S 36x6S 
148 | 7200 | 36x6S 36x6S 
170 9500 | 36x8 36x8 


109%| 1980 | 5.00x19B 5.50x19B 
130 | 2625 | 5.50x20B 5.50x20B 
130 | 2650 | 650x20B 6.50x20B 
130 | 2670 | 5.50x20B 32x6 
130 | 2850 | 5.50x20B 32x6 
130 | 2925 | 30x5 30x5D 
130 | 3375 | 6.00x20B 7.50x20B 
130 | 3425 | 30x5 30x5D 
141 | 4450 | 6.00x20B 8.25x20B 
141 | 4525 | 32x6 32x6D 
| e141 | 4575 | 7.00x20B 9.00x20B 
| 141 | 4905 | 36x6 36x6D 
| 141 | 4825 | 32x6 32x6D 
| 141 | 5095 | 34x7 34x7D 
| 154%| 6625 | 34x7 34x7D 
| 


> ib 
=) 
wu 
be 
= 


eaneneal Ca 
4 
5 
ey 3! Final Drive 


te 


N 
— 
AAn- 
agngwqn 


-) 





7 


uo 


3750 


WWWNrIAAD 
N 


ETE TE ated telat Brakes, Foot 


WAH AHH oo co 





Col 36000 
Col 36000 
Col 55000 
Col 36001 
Col 55001 
Wis 1228 
Tim 66600 
Tim 66700 S 
Tim 54100 
Wis 4916 L 
Tim 68703 D 
Tim S W 400 
Tim 68700 
Own 

Own 

Tim 52000 H 
Tim 54000 H 
Tim 63702 H 
Tim 65001 H 
Tim 66702 DH 
Tim SW 200 H 


| Cla 
Cla 
Col 
Tim 
Tim 
Tim 
Wis 
Tim 
Wis 

! Tim 
Own 
Tim 
Tim 
Tim 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
Own 
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606 3500 Her YXC 
700 | 5 | 3740 | Her YXC 
801 4140 Her YXC 
1000 4420 Her YXC 2 
Diamond 1600 6260 Her YXC 3 
Diamond 2500 2 8000 Wak 6 RB 


Dodge Bros. U-1 545 | Own 
Dodge Bros. U-1 695 Own 
Dodge Bros. U-1 795 Own 
Dodge Bros. DAI : 795 Own 
Dodge Bros. DAI | 895 Own 
Dodge Bros. DAI 1095 Own 
Dodge Bros. DAI 1365 Own 
Dodge Bros. DAI 1415 | Own 
Dodge Bros. DBI 1595 | Own 
Dodge Bros. DB1 1645 | Own 
Dodge Bros. DB1 1845 Own 
Dodge Bros. DBI 1895 Own 
Dodge Bros. DBI 1945 Own 


Dover 3 595 Own 
Durant Com. Chassis 495 Con 


Fargo Packet 2 545 Own 
Fargo Clipper 5 725 Own 
Fargo Freighter 795 Own 
Federal 4FW 980 Wak X A 
Federal E6 1099 Con 
Federal F7 1525 Con 
Federal A6 , 1855 Con 
Federal A6T 6 | 2185 | Con 
Federal T10B 1 2740 Con 
Federal T10W 2915 | Con 
Federal U6 4, 3860 Con 
Federal 4C6A 4735 Con 
Federal 4C6AB 4960 Con: 
Federal X8 5085 Con 
Federal X8R | 5810_., Con 


Ford AA 2 520 Own 


F. W. D.—H 4 | 3300 | Wis S U 
F. W. D.—H 6 : 3425 | Wak 
F. . D—BTL 4 3900 | Wis S U 
F . D.—HH 6 » | 4000 | Wak 

-. D.—B ro em 4200 Own 
F. W. D.—B 5 4525 | Own 
F. . D.—B T | 4742 Own 
F. - D—U 4 4575 | Own 
F. W. D.—U 6 31, | 4575 | Wak 
*F. W. D.—X 6 6 6500 Wak 
Gen. Mot. T11-1001 *3800, 625 Pontiac 
Gen. Mot. T15-1501 *5400 695 | Pontiac 
Gen. Mot. T17-1701 *5500; 735 Pontiac 
Gen. Mot, T17-1707 *6500 750 Pontiac 
Gen. Mot. 719-2201 *6300' 895 Pontiac 
Gen. Mot. T19-2214 *8500, 985 Pontiac 
Gen. Mot. T25-2501 *6800 1235 Buick 
Gen. Mot. 725-2509 *8500! 1286 +-Buick 
Gen. Mot. T30-3206 *9000 1555 Buick 
Gen. Mot. T30-3203 *11000! 1605 Buick 
Gen, Mot. T42-4206 |*10600! 1735 | Buick 
Gen. Mot. T42-4203 *14000; 1960 | Buick 
Gen. Mot. 744-4401 \*12000| 1965 | Buick 
Gen. Mot. 744-4404 |*15000; 2095 | Buick 
Gen. Mot. T60-6202 /*16500; 3035 | Buick 
Gen. Mot. T60-6205 |*18500/ 3125 | Buick 
Gen. Mot. T82-8202 ,{*19000, 3795 | Buick 


Diamond 
Diamond 
Diamond 
Diamond 
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Own 
Own 


Own 
Own 


Cla B370 
Cla B370 
Tim 52005H 
Cla B610 
Tim 58000H 
Tim 58000H 
Tim 65001H 
Tim 65706HP 
Tim 66704HP 
Tim 66704TWP 
Tim 68700DP 
Tim 68700DP 
Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

| Own 

Own 


Pontiac 
Tim 51500 
Tim 51505 
Tim 51505 
Tim 5261 
Tim 5261 
Tim 5261 
Tim 5261 
Eat 1617 
Eat 1617 
Eat 1717 
Eat 1717 
Eat T44DR 
Eat T44DR 
Tim 65706 
Tim 65706 
| Tim 66704 
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154%4| 6625 |9.00x20B 9.00x20DB 
155 | 7100 |9.00x20B 9.00x20DB 
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1930 COMMERCIAL CARS ‘BUILT IN- THE UNITED STATES 
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Standard 


Make and Model Tire Sizes 


| 
| 
| 


Ae 
e 


~ — 


38x9D 
| 7.50x20B 7.50x20D 
'8.25x20B 8.25x209DB 


| 30x5 30x5 
32x6 32x6 
32x6 34x7 
34x7 34x7 
S36x5 S36x5D 
Opt. S36x5 S36x6D 
Opt. S36x6 S36x7D 
Opt. | 10000 S36x7 S36x8D 
Opt. | 14000 S36x8 S36x8D 


140 3800 30x5 30x5D 
160 4820 32x6 32x6D 
160 5100 32x6 32x6D 
150 5200 34x7 34x7D 
190 | 6750 | 32x6 32x6D 
210 7200 34x7 34x7D 
236 9600 36x8 36x8D 
190 6750 34x7.50 34x7.50D 
210 7200 | 36x8.25 36x8.25D 
236 | 9600 38x9.00 38x9.00D 
153 7200 36x5S 36x10S 
153 7700 36x5S 36x12S 
153 8800 36x6S 36x14S 
Wis 153 7200 36x5S 36x10S 
Wis ; 47 D 153 7700 36x5S 36x12S 
Col 36020 : 21.3 /4 Tr 137 3435 30x5 30x5 
Col] 36020 25.6 |4 Tr 137 3450 32x6 32x6 
Col 55002 5 25.6 | 4 Tr 149 3650 32x6 32x6 
Cla B 365 2448| R R 1291} 3500 30x5 30x5 
Cla B 509 f 264;|;R R 12915; 3600 30x5 32x6 
Wis 4611 ; 36.14; R Tr 120 3740 32x6 32x6D 
Tim 54003 H Ss . : 156 5200 32x6 32x6D 
Wis 4916 L 4V Tr 156 5500 32x6 32x6D 
Cla B 720 42.99, R Tr 132 4970 32x6 34x7D 
Cla B 720 s 46.29' R' Tr 136 5160 32x6 34x7D 
Tim 65704 S P 80.7|R Js 162':! 7400 36x5S 36x10S 
Tim 65704 S P oO 73.6|/R Js 168'| 7625 36x5S 36x10S 
Cla B 720 s 428 |R Ds 1683, 6500 32x6 38x9 
Vis 1228 41.72) RV Ds 15814 7000 34x7 34x7D 
Wis 1228 2 41.72; RV Ds 156'4| 7200 34x7 34x7D 
Tim 66700 S 83.1/R Js 17414; 8100 36x5S 36x12S 
Tim 68703 E -— 4W Ds 182 10750 38x7 40x14S 
Tim 6 Wh — 4RW Ds! 212 14000 | 38x7 36x10S 


Fuel Feed 
Brakes, Hand 


Bore and 
| Stroke 


] Ignit. System 


——— Ss 


| No. of Cyl. 
| 
Seeeelece |; Ol System 


Carburetor 
| Gear Set 
| Standard 
| Wheel Base 


| 
| 
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Tim 66704 
Tim SW-200 
Tim SW-200 
Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Tim 

Wis 

Tim 

Wis 

Wis 

Tim 

Wis 

Wis 

Wis 

Wis 

Wis 
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Gen. Mot. T82-8207 
Gen. Mot. T90-9001 |*23000| 5885 
Gen. Mot. T90-9004 *28000| 6055 Buick 


Gotfredson RB-26 | 1% | 1295 | Con 
Gotfredson RB-36 | 1% | 1595 | Con 
Gotfredson RB-46 | 2 2100 Her 
Gotfredson RW-46 | 214 | 2585 | Her 
Gotfredson RW-56 | 3 | 3395 | Her 
Gotfredson RW-66A »| 312 | 4475 | Her 
Gotfredson RW-86A | 5 5200 | Her 
Gotfredson RW-106A | 715 | 5675 Her 
Gotfredson RW-206A 12 10500 | Bud 


*Gramm B | 1% | 1495 | Lyc 4 SL 
*Gramm C . 1795  Lyc ASA 
*Gramm D +| 2% | 2195 | Lyc TS 
*Gramm E | 2595 | Lyc TS 
*Gramm EY 3595 | Con 20 R 
*Gramm GY | 4345 Con 21 R 
*Gramm HY 6545 Con 16H 
*Gramm EYB |21pass.| 3695 | Con 20 R 
*Gramm GYB 25pass.| 4475 | Con 21 R 
*Gramm HYB 35pass.| 6675 Con 16 H 
*Gramm 0-35 3595 | Lyc TS 
*Gramm 0-45 3995 Lyc TS 
*Gramm 0-60 4745 Lyc TS 
*Gramm T-38 3595 | Lyc TS 
*Gramm T-48 3995 | Lyc TS 


Indiana 64 1195 Con 27 B 
Indiana 74 1290 Con 27B 
Indiana 89 1525 | Con 27 B 
Indiana 11 1425 Her OX 
Indiana 111 163 Her OX 
Indiana 111 X 1850 ter OXP 
Indiana 120 1999 Con 30B 
Indiana 140 2495 Con 30 B 
Indiana 115 A 2740 Her OXCP 
Indiana 615 A 3070 | Wis Y 
Indiana 126 3780 | Her L 
Indiana 626 4185 Wis H 
Indiana 627 3725 Wis H 
Indiana 127 3775 Her K 
Indiana 627 4075 | Wis H 
Indiana 638 4955 | Wis H 
Indiana 290 7250 | Con 36 B 
Indiana 640 9700 | Con 36 B 


| 
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Int. 
Int. 
Int. 
Int. 
Int. 
Int. 
Int. 
Int. 


Harvester Sp. Del. 
Harv. 6 Spd. Spec. 


Harvester S-24 
Harvester S-26 
Harvester SF-34 
Harvester SF-36 
Harvester SD-44 
Harvester SD-46 


SaIRPWWWWWNN NNN RR ee ie OOOO me 


720 

820 
1160 
1310 
1450 
1600 
1590 
1740 
33850 


Wak XA 
Wak XA 
Lyc C T 
Lyc4SL 
Lyc CT 
Lyc4SL 
Lyc C T 
Lyc 4S L 
Own 


Eat 502 R 
Eat 1124 
Eat 1002 
Eat 1002 


| Eat 1502 


Eat 1502 
Eat 2002 
Eat 2902 


Eat 54 65000 


15.1 | 


*52.6 
21.3 
21.3 
22.6 
22.6 
40.6 
40.6 
60.5 


124 
124 
130 
130 
140 
140 
117 
117 
*148 


2200 
2430 
3200 
3250 
3520 
3570 
3700 
3750 
8000 


| 30x5.25 30x5.25 
| 30x5 30x5 
| 30x5 30x5 
30x5 30x5 
30x5 32x6 
| 30x5 32x6 
| 30x5 32x6 
30x5 32x6 
36x5 36x8S 


Int. Harvester HS-54 2 
Int. Harvester HS-54-C > | 3850 | Own 
Int. Harvester HS-74 | 3%% | 4850 | Own 
Int. Harvester HS-74-C 2 | 4850 | Own 
Int. Harv’s’r HS-104-C| 5500 | Own 
Int. Harvester SF-46 | 1950 | Lyc 4S L 
La France-Repub. A-1 | *6000| 990 Lyc 
La France-Repub. C-1 | *7000, 1295 | Lyc 
La France-Repub. D-1 | *9000, 1595 | Lyc 
La France-Repub. F-1 |*12000, 2195 | Lyc 
La France-Repub. F-2 |*13000| 2395 | Lyc 
La France-Repub. H-1 |*15000) 2985 | Lyc 
La France-Repub. L-1 |*18000' 3595 | Lyc 
La France-Repub. M-1 |*20000' 3800 | Waukesha 


Mack AB | 215-3) 3950 | Own 
77Mack BJ 314-5; 6150 | Own 
++Mack AK 3%4-5) 5150 Own 
7+Mack AK | 344-5) 5250 | Own 
++Mack AC 2 4950 | Own 
++Mack AC 515-7) 5500 | Own 
++Mack AC ¢ | 6000 | Own 
7+Mack AP 5 | 9500 Own 
Mack BL 2500 Own 
++Mack BG | 6 | 3000 | Own 
+;+;Mack AB | 212-3) 3500 | Own 
Mack AB 2-3) 4750 | Own 
+;Mack AB 2 4300 Own 
++Mack BC | 5250 | Own 
++Mack BC 2 4250 | Own 
Mack AC 6-wheel 7500 Own 
Mack AP 6-wheel 10 (12000 | Own 


Paige 4 860 | Own 
*Pierce-Arrow F | 2450 Own 
*Pierce-Arrow X 3500 Own 
*Pierce-Arrow X 3750 | Own 
*Pierce-Arrow H : 4500 | Own 
*;Pierce-Arrow W 51009 | Own 
*+Pierce-Arrow R 5400 | Own 
*+Pierce-Arrow R 5600 | Own 
+Pierce-Arrow R F-" ’ 5600 | Own 
785 Con 
995 | Con 
1095 Con 
1295 | Own 
1395 | Own 
1595 | Own 
1645 | Own 
1745 | Own 
2035 | Own 
2140 | Own 
1985 | Own 


655 | Con 
*775 | Con 
865 | Con 
1098 | Con 
1430 | Con 
1950 | Con 
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*148 8665 | 36x5S 36x10S 
*160 10700 | 36x5S 40x12D 
*160 | 11000 36x6S 40x12D 
*160 11095 36x6 40x14D 
140 | 4000 | 32x6 32x6D 


132 | 3000 5.50x20 32x6 
144 3300 6.00x20 32x6 
144 3725 30x5 30x5D 
155 4850 32x6 32x6D 
174 5870 32x6 32x6D 
163 5850 34x7 34x7D 
1380 6900 36x8 26x8D 
171 6900 | 36x8 36x8D 


2-Opt 36x4S 36x8S 
3-Opt | 36x8 36x8D 
3-Opt - | 36x5S 36x5DS 
3-Opt - 36x5S 36x5DS 
3-Opt 36x5S 40x10S 
3-Opt 36x6S 40x12S 
3-Opt | 36x7S 40x14S 
191 36x7S 40x8DS 
148 B6.00x20 DB6.00x20 
138-156 - P32x6 DP32x6 
36x4S 36x8S 


Own A M 428 63.8 
Eat 74 1000 70.5 
Own A M 427 , 79.1 
Own A M 427 90.5 
Eat 2002 40.6 
Tim 36.1 
Tim 29.1 
Tim 37.9 
Eat 43.0 
Tim 40.1 
Eat 5 36.0 
Eat 48.0 
Eat 53.0 


Own Opt 
Own ‘ Opt 
Own Opt 
Own P Opt 
Own y Opt 
| Own Opt 
Own > Opt ‘ 
Own y Opt | R 
Own 5 Opt | 4 
Own s Opt | 4 
| Own ; Opt |R 
Own Opt | R | P34x7 DP34x7 
Own Opt |R - P34x7 DP34x7 
Own ; Opt | 4 — | P36x8 DP36x3 
Own y Opt | 4 ’ 36x5S 36x5DS 
Own Opt | 4R Js |3- - 36x7S 40x125 
| Own Opt | 4R Js | 3-Opt 36x7 40x12S 
| Sal 17.36] 4 Tr 115 | B5.50x19 B5.50x19 
Tim 21.4 | 4 140 32x6 32x6D 
Own 44.2 | 4Dv 150 375 36x4 36x5DS 
Own 48.1 | 4Dv 150 36x5 36x5DS 
Own 95.0 | 4Dv 156 36x5 36x6DS 
Own 41.5 | 4Dv 162 36x5 36x6DS 
Own 40.5 | 4Dv 162 36x6 36x7DS 
Own 51.9 | 4Dv 168 | 36x6 40x8DS 
Own 51.9 | 4Dv 132 | 36x6 36x8DS 
Sal 14.63! 4 F 115 5.50x18 5.50x18 
Own 18.4 | 4 123 | 30x5 30x5 
Own 5 1814/4 Tr 138 2850 | 30x5 30x5 
Own 5 22.96 4 i 137 5 32x6 32x6 
Owl 5 22.96; 4 ‘Tr 152 32x6 32x6 
Own 376 ;4 Tr 142 35 32x6 32x6D 
Own 5 37.62) 4 T 152 32x6 32x6D 
Own 37.62'4 Tr 168 5 32x6 32x6D 
Own 41.035' 4 : 163 25 32x6 32x6D 
Own 41.05} 4 T 179 | 32x6 32x6D 
Own 46.2 | 4 144 | 32x6 32x6D 
Own 14.74! 4 111%] 2 | 29x5 29x5 
Own 14.79! 4 107 ‘| | 28x4.75 28x4.75 
Sal 34.49} 4 Tr 135 | 2900 | 20x5.50 32x6 


Tim 5.5 | 4 | 124 3600 | 30x5 30x5 
Tim 5.5 | 4 142 4000 | 30xd 30x5 
| Tim | 5.5 | 4 | 151 4795 | 30x5 30x5D 








60.0 
25.39 
31.57 

28.9 
31.57 
31.57 
38.4 

28.9 

40.0 

60.0 
25.35 
29.4 

25.6 

25.6 

25.6 

32.4 

32.4 

32.4 

32.4 

27.3 

27.3 

273 

27.3 

27.3 

27.3 

27.3 | Pb 
27.3 | Pb 
27.3 | Pb 
27.3 | Pb 
27.3 | Pb 
25.4 | Pb 
| 18.2 | Pb 
25.4 | Pb 


19.84! Pb 


27.3 | Pb 
27.34; Pb 
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Reo 15 Junior 
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Reo 
Reo G 
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Rugby 
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_ Major Specifications and Mechanical Details of 1930 Commercial Cars Built in the United States 


a lel 














Standard 
Tire Sizes 


| Oil System 


Make and Model 


tee 


d 


| 32x6D 

7188 | 34x7D 
7475 | 34x7D 
9000 36x8D 
178 12600 40x7D 


130 | 2905 | 6. 6.50x20 
130 | 2965 | 6. 6.50x20 
130 | 3326 |: 32x6 
130 | 33264 : 32x6 
136 | 3840 30x5D 
145 | 4188 |: 32x6D 
165 | 5095 32x6D 
165 | 5788 |: 32x6D 
165 | 5100 | 32: 32x6D 
165 | 6450. | 34 34x7D 
165 | 6990  36x5 36x10 
165 | 8400 36x6S 36x6SD 
165 | 9927 | 36x7 40x7D 


146 3265 30x5 32x6 
158 5030 7.00x20 7.00x20D 
184 5200 7.50x20 7.50x20D 
184 5680 7.50x20 7.50x20D 
115 2465 6.00x19 6.00x19 
130 2990 6.00x20 30x5 
146 2955 30x5 30x5 


103%| 1691 28x4.75 28x4.75 
110 1903 29x5.00 29x5.00 
131 2675 30x5 30x5 


133'2| 3242 30x5 30x5 
146 3755 32x6 32x6 
145! 4412 34x5 34x5DP 
165 5096 36x4S 36x7S 
170 6256 36x5S 36x38S 
174 8512 36x5S 40x5SD 
12913; 8236 36x5S 40x5SD 
174 9184 36x6S 4090x128 
180 7535 36x5S 36x5SD 
138 3562 30x5 30x5 
148 4612 30x5 30x5D 
155,',5 —— 40x8 40x14S 


131 2808 29x5.00 29x5.00 
134 3300 30x5 32x6 
151 3400 30x5 32x6 
150 3800 32x6 34x7 
164 3900 32x6 34x7 
150 4920 32x6 32x6D 
164 5020 32x6 32x6D 


GENERAL NOTATIONS ae ction; Ch, Chain; Relay, Relay chassis, body, equipment and payload, ; *Model O Series. Large engine, pneumatic *Model RP1 is also available as Model 
‘ equal to straight rating given below tires, special wheel bases optional at RF2, at $5,656 on 204-inch wheel base, 
“REFERENCE MARKS apply to individ- BRAKES Js. Juck shaft: R. pee ees | Geen tae ee a ee | wee Ce | eaaauies 10,500 Tbs 
ual line end explanations are given D ols , salt, 4. four-wheel: Tr. Trans- lengths, the number of additional tire | *Model T Series, Large engine. pneumatic | ‘Seven-speed transmission also available. 
under (1! vision for each company missid Ww Westinghouse air brake types tire combinations—each type tires. special wheel bases and 8 speed REO LINE 
in he “SPECIAL NOTATIONS.’ B. Both front and rear whceeis carrying a recommended gross weight! transmission optional at extra cost 2 — 


TIRES--B. Balloon; D, Dual; S, Solid and the ton range on a nominal pay- 2, at $5,450 - whe base, 
CAPACITIES en in this table are in ws e ates bana MACK LINE RD2, a 450 on i80-inch wheel s 


“os load basis tor each model is en bel *T vheel bi 123, 138; 1'42-ton in 
toms or frac tions of tons. *Shows maxi- “4 : } cee As Wee coe” aoe ere pes 
mum allowable gros» weight in pounds SPECIAL NOTATIONS een ieetitines — ‘ oa a, wheei bases furnished on all truck wheel Dase. 137, 156, 152 es an —— 

WHEEL BASES given are standard, but AMERICAN-LA FRANCE . aig arb Ae 4 odels : base, 152, 168; 3-ton in wheel base, . 
optional wheel bases are available in| *Chief mode! also available as 2'.-ton ary Ratins _ — sa uae — ag ge + i a } ene Suaoke ” a om 
: many as mode! t4x7 tire, dual rear. w eight 6.400 i one 2 chains, ; mee oF ike on rear WhOCIS RUGBY 
ENGINE Buc Buda Con., Continental Price $3,900 ail Pg a ¢ SS Se P—Chassis weight includes body 
Her, Hercu'es: Ket, Kgight; Lyc. Lyco- Chiefiain mvedel also available as Dump = SO Eh SIGCHOr Bees 
ming: Wax Waukesh®; Wis, Wisconsin Truck 16-inch wheel base 
LUBRICATION —Pb. pressure lubrication Balloon tires optional on Chief, Chieftain 
to main na connecting rod bearings and Big Chief models 
Pw. full pressure lubrication to all bear- : 
ings. including t-pins: CS, circulat- AUTOCAR 
ing splasi Sp. Spls Engines in tnese models are located under b 
CARBURETOK—Car, Carter: Joh, John-, the drivers seat r-90 28000 
son: Mar. Marvel; Sch, Wheeler-Scheb- | DAY-ELDER Hitianat ‘at ae tahie 
ler, Str, Stromberg: Stw. Detroit lubri- ‘is GF d HF ® avelinble In 168-1 ¢ ya ge A ag = 2 are avalae 
ator 7 Tillotson Zen, Zenith-De- 7F an also available in 186-; for all model 
, a <e _ y 7 
@ iroit odet JF also available in the following | *Indicat _, ageiecs eee __ | *Model XBI also available as Model! *Model 26XW can be supplied in 148. 176 
ah FEED Gra. Gravity: Pre, Pressure; “Wheel bases: 165. 18 a 24 othe. og he gd allen gale Atl XB2, 3,806 on 180-inch wheel base, and 190-inch wheel base 
1ur. tank: P. Fuel pump | bases: 65. BO anc 520! . er tak -oti transmission. which provides reioht f s *Models 18X. 32X and 33X can be supplied 
UiNTHION AB marican-aath Aut Model KF also —— in 202-ir v ‘ Aga tuke offs which may be oper- , =I f is also at rilable as Model in 148, 190 and 220-inch wheel base 

- ‘inn he Meth hens DURANT LING Ct ee eee 180- inch wheel base, | *Models 19X, 31X and 27X can be supplied 

ye22-N le ‘- North East: RB. pURA ENT ; as i . and also as Model in 148, 172, 190, 220 and 235-inch whee 

o* Be Delco-Remy : rice includes panel body = 3, at $4,600 198-1 nch wheel base, base = ee : 

AN SMISSION 7. L Brown-I ipe Cox GENERAL MOTORS TRUCK LINE ——_ 3. C, D and E are furnished in veig] 8.7 : ; : STUDEBAKER LINE ; 

ve! F r; Mec, Mechanics Ma- hree whee: base lengths—others on re- | *} > s also available as Model t Model GN-N is 4,000 Ibs. for 

chine a in uncie: W-G, Warner Geat *Capaciy indicated for eac he chas s quest WC?. e 150 180-inch wheel base. | “Capacity . d winna’ 

_ ATION Cc. Center Amid; U, in unit recommends oss ig wi t -| *Models GY and GYB also available in int 5 and also as Model bedy. cab. Griver and payics body and 
' ’ *ding nett ity of tire ¥ i90-inch wheel base 103, at $:.250 on 198-inch wheel base, , Maximum gross load, scan a - 71a 568 

RE AR AX Lt &—Cla, Clark Equipment: Col tire e does affect the straig *Models HY and HYB also available in eizht 9.05 payload for Models ¢ _ gt} 000 ib a 

Coiumbia; Eat. Eaton; Sal, Salisbury; r z four which chassis is guaranteed 210-inch whee! base 3 > Ss so available as Model me. ond fer eek * tt ke, standard. 

Tim cen, Wi Wisconsin - ‘ each model is designed to operate Tire vizes end electrical equipment op- yeis 9,65 vs.. and also as Model | tHand brake same as foo - a lal euuine 
FINAL DRIVE -St, Straight beve Sp atis(actori’y under average conditions tional, depending upon type of service RD3, a’ $5.6 198-inch wheel base, Hand brake on drive shalt, specia 5 

Spiral bev Wo. Worm; 2 R, Double th loads giving a total gross weight cozch or van ' weight 9,750 lbs ment 


hassis 
rice 


| 


Tons 
\Ignit. System | 


Capacity— 

ic 

P 

™ Set 

\|Final Drive 

lin Low 

Brakes, Foot 
hbk EE hed lo heon h-hh Lolo hh it h--B--) lekekohololelS lelolololelelulviveiclelole SOOGD | prakes Hand 

|Wheel Base 


| 
| 
| 
| 
} 
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Selden 39 Con 
Selden 47 » | 3775 Con 
Selden 47 FE 4150 Con 
Selden 67 C | 4950 Con 
Selden 77 7150 Con 
Stewart 30 695 Lyc AFE 
Stewart 50 X 795 Lyc WRG 
“Stewart 16 t 1295 Lyc CT 
*Stewart 16 X 1295 Lyc 4 SL 
Stewart 28 X » | 1495 Lyc 4 SL 
Stewart 29 X : 1695 Lyc 4 SL 
Stewart 26 X W : 2290 Lyc TF 
*Stewart 18 X » 2690 Lyc TF 
Stewart 32 ) 2% ' 1990 Lyc ASA 
Stewart 33 X d 3290 Lyc TS 
Stewart 19 > 3! | 36909 Lyc TS 
Stewart 31 X f 4990 Wak 6 RSL 
Stewart 27 X 5-7 5700 Wak 6 RSL 
Studebaker GN 3 845 Own 
Studebaker GN-S 1045 Own 
Studebaker G N 1095 Own 
Studebaker GN-N *4000 1245 Own 
Studebaker 7 *12500 2895 Own 
Studebaker 8! 12500 3295 Own 
Studebaker *14000 3795 Own 
Whippet 96 A 1. 36 Own 
Willys Six 98 B >| 525. Own 98 
Willys Six C-101 : 995 Own % 
‘White 15 B 1545 Own 
*White 57 25 Own 
*White 20 A I, 21% Own 
*White 56 312: Own 
2! ‘ Own 

Own 

Own 

Own 

F Own 

*White 69 5 Own : 
*White 61 » 245 Own : 
*White 59 A le Own : 
Willys-Knizht T-103 , \ Own 
Willys-Knight 15 > 5 Own 
Willys-Knight 16 2 595 Own 
Willys-Knight ‘ 2 945 Own 
Willys-Knizht : 95 Own 
Willys-Knicht 25 2545 Own 
Willys-Knight 26 » 2595 Own rT 
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Br- L 
Br-L 
Br-L 
| Br-L 
4°, x5" f 5 ri + Br-L 
334x4', | 22.5 H Cla 
273x4!, Str | Cla 
34,x5 Str | Ful 
344x4'2 Str f Ful 
314x4's Str ac Ful 
314x4'2 Str ac Ful 
3% x5 Str é Ful 
3°. x5 Str Ful 
353x4"* Pw Str ac Ful 
37ex5 Pw Str Jac Ful 
37.x5 Pw Str Ful 
4*.xd!1. Pw Str é Ful 
43,x5!, Pw Str ac Ful 
Pb Str Own 
Pb Str Own 
Pb Str Own 
2b Str © | Cla 
Pb Str Ful 
- Pb Str Ful 
he s Pb Str Ful 
3'5x4"4 3.6 Pb Til Vac t Own 
344x3%~ 25.35 -Pb Til Vac Aut Own 
314x37, 25.35! Pb Til |_Vac Aut Ful Wo 
CS Zen $$ Vac L-N Own 
Pw Zen Vac L-N Own 
CS Zen | Vac L-N Own 
Pw Zen | Vac Mag’ Own 
Pw Zen Vac Mag Own 
Pw Zen , Vac Mag Own 
Pw Zen Vac Mag Own 
Pw Zen Vac Mag § Own 
Pw Zen | Vac Mag | Own 
Fw Zen | Vac DR Own 
Pw Zen Vac DR Own 
Pw Zen P L-N Own 


Pb Til Vac Aut | Ful Wo 
Pb Til Vac Aut | Cov 

Pb Til Vac Aut = Cov 

Pw Til _ Vac Aut Ful KU 
Pw Til Vac Aut’ Ful KU 
Pw Til Vac Aut Ful GU 
Pw Til Vac Aut Ful GU 


www) 
SSS |\Tax H. P. 
<<< | 
2 2 © ||Fuel Feed 


© 4-312 & ||Reduction 
iat || Standard 
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Sal 
Cla 
Cla 
Cla 

| Cla 
Tim 

| Tim 
Cla 
Tim 
Tim 
Tim 
Tim 
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Own 

Own 

Own 

Cla 

Eat 

Eat 

Eat 

Own 

Own 

Cla-B 364 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own 

Own Sp 

Own Sp 

Cla B364 Sp 

Eat 1504 Sp 43.99 
Eat 1504 Sp 43.99 
Eat 1504 Sp 40.74 
Eat 1504 Sp 40.74 
Wis 6617 B 2R 30.45 
Wis 6617 B 2R 30.45 
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5400 141 
6509 
3500 
8509 
11900 
14000 
15000 
18500 


me 
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PIF RCE-ARROW LINE STEWART LINE 
*Model FAI also available as Model FA2,| Model 30 and 30X can also be supplied in 
at $2.550 on 160-inch wheel base, weight 120 and 140-inch wheel base 
4.150 lbs.. and also as Model FA3, at! *Models 16 and 16X can be supplied in 
2,250 on 180-inch wheel base, weight 145-inch and 160-inch wheel base 
4,200 lbs i Model 28X can be supplied in 145, 160 and 
*Model XAl1 also available as Model XA2, 176-inch wheel base : a 
at $3.55 on 162-inch wheel base, weight | Model 29X can be supplied in 160 and 176- 
6.8090 Ibs inch wheel base. 
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a year ago, an increase of 985. Hudson 124 32 : Pontiac ..... 475 736 


February New Car Sales This was a rain of 27.2 per cent. | Studebaker ... 121 | 3! Buick ee Aaais 139 698 


26 per cent. for | De Soto 117 


° ° Chevrolet. Oakland... 96 Dodge SS (Ae 
In Missouri Exceed 1929 ,.cterisss,o¢ ca to esanuen Badan 9° go's Bipods Br 
increases for the first two months Willys-Knight.. 80 26 Willys 432 316 
over a year ago were Oldsmobile. Marmon 61 : Nash 997 333 
Nash, Graham, Hupmobile, De Soto. La Salle 50 7 —— 
(Continued from Page 1) Marmon, Pierce- Arrow, Franklin Marquette .... 41 a nae = 289 
got away to a poor start in Jan- ing month of 1929, a gain of 1,693 3 —. ie Auburn 3s ‘ | sede ol Tt ogg 260 
uary, wit! decline from the first equal to 44 per cent., while Chevro- te, contributed much to| Bisree-Arrew .. > Hupmobile .. 185 129 
lary, with a dee I the good Missouri record in Feb-| Reo ... : H 7 146 
month of 1929, February made up let's February sales of 4,011, com-_ ruary. It is reported that 1,179 more Jinds 26 ) Studete ker .. 154 
the losses with some to spare. pared with 3,095 a yeur ago, an in-| new passenger cars were registered! Franklin - Sato ie 
Four out of the first seven crease of 916, or 29.6 per cent. in that city and 355 more in the Erskine Oakland : 
Southern states to report Feb- Ford's February sales compared county than in February. 1929 Peerless Packard 
ruary registrations have shown “!th 1.045 in January. a gain of Following are the new car regis- Cadillac Willys-Kt 
increases over the corresponding 4-472. or 430 per cent., while Chevro- trations in Missouri in February, as ++ Son i 
month of last year. In addition /¢tS February total compared with compared with the corresponding La Salle 
to Missouri. these states are Flor- 779 in January, an increase of 3,232, month last year and with January, Marquette 
ida, Virginia and West Virginia. © 415 per cent : 1930: Feb. Feb. Jan. Auburn 
Arkansas, North Carolina and Other makes of cars to make 1930 1929 1930 Pierce-Ar 
South Carolina reported declines. $@ins in sales over a year ago were Ford . .... 5,517 3,824 1,045 inne 
The ageregate safes for the seven Oldsmobile, Plymouth. Graham,,| Chevrolet ..... 4,011 3,095 ‘ Blackhawk d Windsor 
states. however, shegy a slight fall- Hupmobile, De Soto, Marmon, La Oldsmobile 499-561 ; Miscellaneous . ) 97 Franklin 
ing otf from a year ego, the total Salle. Pierce- Arrow, Windsor, Pontiac 490 = 599 5 Totals .. 14,030 12,554 Erskine 
for February, 1930, amounting to Franklin and Jordan Buick ......... 380 475 9; ‘Then the Whippet Six. **Not in| Peerless 
29.195. as against 33,298 in Feb- Ford and Chevrolet were still Pere 53: > production. *Net gain. Cadillac 
ruary, 1929, a loss of 1,103 units, or larger factors in the gain in sales Dodge ......... 310 509 ‘ Following are tne new car regis-| Gardner 
3.6 per cent. shown in the first two months of Whippet 264 89927 33 «6 trations in Missouri in the first} Lincoln 
Ford and Chevrolet were themost | the current year over the cor- WEEE ....s.00. Bee * 52 two months of 1930, as compared| Viking 
important factors in the Missouri responding period of 1929. Ford Nash .. 191 242 with the corresponding period of}! Stutz - 
gain both over February of last sales in January and February Plymouth ..... 175 169 2 1929, with the individual gains in-| Cord 
year and January of this year. Ford’ were 6,562, as against 5,152 in the Graham ..... 170 143 : dicated: 1930 1929. Gains! Jordan 
sales in February, as indicated by corresponding months of 1929, a Durant 168 228 Ford ........ 6562 5,152 1,410 | Blackh’k 
the actual registrations, were 5,517. gain of 1,410, while Chevrolet Chrysler a5 193 Chevrolet ... 4,790 3.805 985 | Miscellan’s 
as against 3,824 in the correspond- sales were 4,790, as against 5,805 Hupmobile .... 56 93 2 Oldsmobile .. 481 468 13 Totals 
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Range of Automotive Stocks: Financial News | 


rreou NEW YORK STOCK EXCHANGE U. S. Charts Week’s Business Progress 


1929-1930 Net 
Low Div. Sales High Low Close Change 
r 7 ‘ 1, 1, — \e 
7 os Advance Rumely ... 19%, 18'2 18's ly WOOLY AVERAGE. CGED~tGER WORUGIER antGDorerecoeses 1000 1980 : | 

















Air Reduction 3.7 148 145'4 145', 4 SRUNCUO SO. PRODUCTION BUILDING CONTRACTS | DAILY Avenace DEBITS TO INDIVIDUAL ACCOUNTS 
Ajax Rubber “ 2 2 2 eses het ee hme bs bd bad ed 
Allis Chalmers 0 657, 6414 65% : | re 
Am. Bosch Magneto. No sales today a 
Amer. Chain pf. ... 993, 98% 993, S % 
Am.-La France .... No sales today Wi 
Auburn 2,2 2503, 246 248 ee 69! <- LN YL 
Bendix Aviation ... 33, 52%2 504%, 52 
Bohn Aluminum ... 58% 57'2 57%, save LUMBER PRODUCTION « 
Borg-Warner ...... 48% 41 4854 ‘ 120; 
Briggs Mfg. Co. .... 20, 20'. 19 19% wo de 
Briggs & Stratton .. 28'5 28'2 28% ems . sal | 
Brockway Motor ... 2, 19's 18% 18% 4-4 = V4 = . a oe ee ee 120 
E. G. Budd Mig. .... 5,7 13's 12% 13 eee | j CATTLE RECEIPTS \ 
Budd Whee! ........ 3, 2%, 124%, 125% rer o'-- obes bide ‘ t T 130 Myo 
Bullard .. i 69%, 64 694%, 4 
Caterpillar Tractor . 5, 74%. 74's 747% t ; STEEL PLANT OPERATIONS | | ] | . MEDERAL RESERVE RATIO 
Checker Cab codkc * e 66'. 62%, §6'., ' 4“ 4 | | ‘ giben 3 100 — 1. 
Chicago Pneu. Tool 7.20 36 35 35 *s ; : portend seets artes, | 3 tis f eet | Pen artenet” heed wha de 
Chicago Yellow Cab No sales today ail | “sa, 2 ee ee 2 : 90 F pwn! t 
Chrysler Corp. ..... 32. 39%, 35°. 38%, ao ag : | 
Clark Equipment .. 37'2 37's 37'o 4 } | 
Commercial Credit . 2, 39 38 38° . 1 z= a | 

do Gzs pf. ....... No sales today }_] | 
Comm’ Invest. Trust 49°, 48', 49 } | 

do 6'zs pf Ve 300 100 100 100 
Continental Motors. 6°x 634 67s ianee 
Cutler-Hammer ... 2 87°. 85'4 85's ere DETROIT FACTORY EMPLOYMENT 
Du Pont ni 139 137'4 13834 BpeUeGesee , 
Eaton Axle & Spring ; 341, 34's. 341, | | Neseeeeden. 
Electric Auto-Lite . 5,900 108 106 108 =; ee eee bos grecn ‘Pmces 
Electric Stor. Battery No sales today ae | — 1 —— Jase gover hem 
Emerson Brant A .. 6 5 6 . FISHER'S WADLESALE PRICE INDEX aie ia all } 
Evans Auto Load ... ‘ 2314 2115 212 , . : ; 00 a oe a = 
Federal Motors .... 11 1] 1] ia £ i; Penn IG DOOR SO OO FO Foc 
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Fifth Avenue Bus .. No sales today PETROLEUM PROBUCTION oarLy Avenace sia Vs Sia 8 mF 
Pome nb 921 521 32 1, | 150 - T 5% . 
Firestone T. & R. .. 28) 2 28 4 28 2 er jenn ns a | ee OROKERS: LOANS 
do pf d 87% 86', 86%, ‘ | 130 al a DAES SS ha 400 
~ fee 3,2 373 3% 37% " Rind I se —— < gg i ‘ 
GO Ist mm. .... ee No sales today uu wsabical * 300 == 
Gabriel Snubber ‘ : , ! 8 WHEAT PRICE no. 2 HARD WINTER 
Gardner Motor ..... » § 5% : FREIGHT CAR LOADINGS | 130 $ 200 tame 
General Electric Mg } q- “W ». 
7 city ; 7 econ ee*b ee) iS *. 00".>—+—+——+ ps eris 1 
General Motors .... f . - . ; ¥ * ea. a if ies sa 
do 7s pf. : + 79 ™ ‘ “TIME MONEY RATES 


Giiggen Co, ......0. 2000 ; 3! a i oe ee : 268, 
No sales today | COTTON PRICE MIDDLING. NEW YORK on wtese tony 
7.100 57% 55% 56 et cee rene enw ca eye ee ee Oe Cad rs LL A Le 
ogee td tanett *tedee 


f No sales today ‘i rarer ee | 
Goodyear T. & R.. 3,200 95!, 92% 92% — | x NA La o 4 y | me Zz 
do pf. 400 1017, 1015, 1015, — 3, | T Ba T Fgh ct bnaehissinticibas Natale Pare FAR? PA Oe Pe 
Graham -Paige Motor oan 10's 9% 9%%4 = , . 
Hayes Body 400 13 10%, 13 t+ IRON AND STEEL COMPOSITE PRICE ore prices 
Hercules Motor .... 300 26 2542 2542 bake eee — 85 . — 110 
Houdaille-Hershey 9.600 27': 267, 27 + My | . | ae. — =. 
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Hudson Motor Car. 2.700 56 56 56% + 7 gE ROR <a PAM ccbeccchooades | 

Hupp Motor Car ... 2.500 22'. 2 21% oF ciao Bias 3 ae Bc com a ie 

Indian Motocycle ... 10.800 ~ i x. % walt et teen r 

Intercon. Rubber ... 400 ~ 6°, 6 6% - 80. ee BUSINESS FAILURES NUMBER 

Interna. Harvester .. 3,900 94', + | 400, — ‘ +——; ——" . , 
do pf. 600 144', iat 1441, shah } | { | rj COPPER PRICE. ELECTROLYTIC } } | { g 

Johns-Manville .... 10,000 134', 130%, 132! 3 | = = ee Be Gee Ts] '@-7 4a ——1 = oe ay 2 a 

Jordan Motor Car . 1600 3% 3% 315 - 4 1 ri Pe se’, eee eee se g oe { 

Kelly- -Springfield "ae 2.009 5 47, 5 a ere% | aS | i 1° | | *s 40 pgetiom NWlicecepecsbese}ensedeendensdersssbores | . 
do 6s pf. . No sales today 100 Mere |_| 100 ee 

Kelsey-Hayes Wheel 3.200 32', 307%, 32's + 1! [SNPs sbeosbsesh of] ; | 

Lee Rubber & Tire.. 806 107, 10's 1015 — * Ol dee. adn tape aden teed gets STE 

Link Belt . No sales today = nen 

Ludlum Steel P. 41°, 407%, 41 : . . : 

Mack Trucks 3: 857. 845, 85% + Above is reproduced this week’s chart of business trends issued yesterday by the 

nll ane ts > oTie os ~ 1'2| Department of Commerce at Washington. These charts are now appearing regularly 

Martin Parry ..... No sales today in Automotive Daily News. 


Mengel . 2.900 


<7. age ae = 791, 7 721, Z 
Michigan Steel a > P “Sie NEW YORK CURB EXCHANGE 1500 Allied Products 7 7 i'% 
Miller Rubber soee a” ’ v/s ‘ ‘ : Net 300 Auburn Auto 250'. 2 250'. 
Moon Motors ...... 13,700 , 2'5 312 : Sales High low Close Ch ge 13300 Bendix Aviation 54 : 52_ 
Moto Meter G. & E. 800 6! 6), 121700 Cities Service. 40%. 38% 40% 17, 6700 Borg-Warner. . 98 ; 
Motor Products .... 400 5 55 55 3) 100 do pf .. 93 92% 93 ’ 50 Chain eit me 
Motor Wheei Corp... 200 30% 303, 30°, ! ann oon, Dia Fibre | No sales todas 100 Chicago Yeuow Cab 29%, 29! 
A = > i #100 Cord Corp y'> 15! 154 300 Cor , " F 51 
Mullins Mfg. ....... 200 9h 5 y 200 Do ; i 18! 7 500 Cor ‘or 
Murray Cor 5.400 : 20 ‘ sane a a D Cc. 18 4 : 790 Houdaille Hershey A 9, d . . 
Murray fOFP. .2ccce oO, ois "4 > .* 1800 Durant Moto ‘ 4'2 . 6000 B 9 7 7 (Continued from Page }) 
Nash Motors ....... 1.600 "1 —— Motor = ee a 10 McQua Norri 
Jat p me ‘ 941, 922 96 7 eddez Yo sales today 250 Modine ae : : , . al Tale ‘ om 
National Acme 1,200 2 2 Kh, * edt wii ats cokes tomas 250 Modine ....-.. _ 4, International Telephone and Tele- 
Norwalk T. & R. ... 6,400 “% 100 Federul Screw 3453 345% 34% S do se 2a, «2h ys) graph, Standard Brands and 
de pf. . No sales today _ Piat , No sales rap i50 Nachmann Springfd it, 18 Standard Oil of Ohio for thirty- 
Omnibus Corp. 900 7s 6% S—-— 3) 2 oe. yb 45 National Battery x x 8 second place among all American 
Otis Steel . .. 2,400 35', 35%, 35% jnmuia6l U6 Ue ae, oa 5 3% 8 common stocks in popularity with 
Packard Motor Car.. 26.600 22% 22! 223 + Franklin Mfg No sales today 100 Ross Gea 5 3 35 the seventy-seven investment 
Parmalee Transport 16,300 23%, 22's 23% + Gen T & Rub No sales today 100 Van Sickie: 22 21% 22 trusts. ¢ 
Peerless Motor Car.. 87, ~ 834 83, ae ow gy ‘s2> > arias sou 922 Warchel pf 20'2 20%, 20 General Motors and these other 
Pierce-Arrow Ries No sales today Beil Lamp Me sales today 200 Waukesha Motor 101'2 100 =: 100 companies named are held by nine- 
do pf. es No sales today H»0d Rubbe: No sales today CLEVELAND STOCK EXCHANGE teen different trusts The most 
Pure <i... : 25 243, 245, . India Tire No sales today Sales High Low Last popular common stock is that of the 
Raybestos Manhattan 2: 44 40%, 43 i Isotta Fras = — — 5 Aetna Rubber 6 6. 6'!, Consolidated Gas Company of New 
” re I s s ay ? nels it} Prins Tele »¢£ 
Reo Motors 2. 144, 14 14 —_ + ac ieg taans 375 Apex Electric 15% 15 is1, York, with American Telephone and 
Reynolds Spring ... ; 6 5% 578 McQuay Norris No sales today 16 Central Allo 108 108 108 Telegraph coming second. Gas Js 
held by forty-nine trusts and A. T. 


Seagrave ) No sales today Mid!ane Steel No sales today .— $5 General Tire 150 149%, 150 _ 
Shell Union Oi] .... 2.1 24 233, 23% 100 Nat Rub Mach 24 22 India Tire 18 18 ig and T. by forty-two : 
ne 5 97 975 900 Param'nt Cab. 8 2 100 Jaeger Machine 280-272 27 The next most popular automotive 
Sinclair Oil ., 28 27% 275% “a Pertc ct Ci rele ? toaay , : Acme 4) 24 4 3 cae ‘ 
Sparks-Withine 97 905, 2 9 ae aad ae 100 National Acm 24's 2 24's companies with the investment or- 
Sparks-Withington . : 20°, 20 20 Pires Wintc¢ I al : is Stee] + 35% 35 a 
Spicer Mfe. Co ‘ 311 30! 313 j Pitt Pl Glas S No sales todz ; and  Winniets > 1 + ganizations are Timken Roller Bear- 
aha f ied aol a 45 ? 44 ; 45 ; Rolls Royce A No sales tod: T eerle: Moto “8%, 8% 8 ing and Goodyear, both of which 
Py p sg al a = ry, A : ‘ Ross Geat 50 SQICS CORRS 544 Seiberling Rubber 1 1334.1 are held by seven trusts. Hudson 
Stand. Oil of Cal. .. J 66') 66's 66's ly Safe T Stat No sz da 9 do pf 5 } eas ao Saal » £ 
pipes ne maser pe 4 PRON ae ae Bae 1 1 i. . and Allis-Chalmers are held by five, 
Stand. Oil of N. J , 14 73} 743 } 7% 100 Seiberling $5 Thompson Prod ; 4 P > ~ Pahoa 4 = nd 
Stand. Oil of N. Y 35 25 253. 1150 Smith A O....244'2 224% 240 i 3endix, Chrysler and Goodrich by 
ns ae , y 35" 35! aaa Sparks With No sales today _ DETROIT STOCK EXCHAN four. Nash and United States Rub- 
Stewart-Warne1 Spd. 2 407, 40%, 407, 8 2800 Stutz Motor Me 3% s Sal rt ‘ Last ber by three Caterpillar Tractor 
Studebaker Co. ... o 41', 407%, 413% 2700 Thermoid Co a, 25! ‘2 1515 Bower Rubber 13 7_, 13 is held by six. Hudson and Allis- 
do pf No sales today 100 Triplex 2 Y2 6%, ’ 1233 Diesel W ¢ : 2 22 y~ 7 ee 
Th apson P s r 300 Tung So! 25 2 2 1440 Excello 1g 8 18 Chalmers stock is in the portfolios 
2nhompson Product: , 35 '2 35 395 “2 U S Asbestos No sales today _ 450 Federal Scr . 3) of five companies, while Bendix 
Timken De _— Axle >’ ii% il” 11's a; 4 bg m2 ms: Oe See pe eneral Fs 26 6 Chrysler and Goodyear are held by 
pueeen Steer Hees ‘s ae oH ‘ ; Wen auto”. “ihe onles todas 170 Hall Lamp. ,'+ 47%« 47"s four. Nash and United States Rub- 
Trico wet ee eens 2 3815 38", 381. Me Yel Taxi N ¥ Mo sales toda’ i toean oe 5a 9, ber are held by three and Packard 
U S. Ind. Alcohol .. 4, 106 103 4 — 15% 775 2} or Bankers 2174 11, 21, and Firestone by one each 
U. S. Rubber ; 3034 301, :< NEW YORK OVER-THE-COUNTER 150 MacAlee 5 In the oil industry, closely allied 
do Ist pf ; 5873 58% 58", Div <= Bid Asked ‘an Qacher fnator?’ i 4. +4 4 to the automotive, the stocks of 
Warner Quinlan ... 2 187, 18 - 619 ee ee. — 2 1090 Packard ; 2%, 2! 921, Standard Oil of New Jersey, Gulf 
Westinghouse A. 49 48° Ee ocos | 9°'8@ Deahler Die Casting 7) 100 Reo Motors , 1s 1 Texas Corporation, Standard Oil of 
White Motors i 37 3642 36% 3 i: do pf nee 83° 100 Wilcox Rich B ; 2 . California, Humble and Standard 
Wilcox Rich A 32%; 32% 32: = Eismann Magneto 22 Oil of Indiana, are held. the fore- 
dd C *s 23%, 2 “8 | Rolls _ ae Am 89 ; NEW MACK DIRECTOR going listing being in the order of 
- aa einai i , | ‘ ) E : se ri sir le 
Willys Overland ..-- 4900 95, 9 eae do pf en sate i6 19 New York. March 27.—C. A. Stone ‘heir popularity. 
Yale & Towne No sales today H Splitdorf Beth Elec 4% 5 che Sinaia Ginaliied ts dimen f Mack 
ro . . | as on elec a director o ack | « ee — eee 
51%  eee® Yellow Tr. and C. B 12,400 23 "2 22° s 23% + 7 | CHICAGO STOCK EXCHANGE a yi nelbealberecs . z CLASSIFIED ADVERTISEMENTS 
4 3 Young (L.A.)Spr.&W. 2,700 44'2 43 44, + ‘ee Wish Low Lact | Truck, Inc., succeeding J. A. Bauer, IN THE AUTOMOTIVE DAILY 
*And extra. ‘And 6 per cent. in stock. tAnd stock. 550 Allied Motor Ind... 15 15 16 «| who resigned NEWS BRING RESULTS 
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7 REASONS 


Why You Can Make Big Money 
Selling CURTISS-WRIGHT Planes 


- If you want to get in on the ground floor of an industry that is growing by leaps and 
& bounds, if you want to represent the largest and best advertised firm in that industry, if you fe) 
want to make the profits from a market as broad as the heavens above, if you want to forget 
trade-ins and the other problems that cut profits to the bone—réad these facts! 


dln EVERY PART OF AMERICA, enterpris- 
ing dealers are alive to the new era in selling 
transportation. They are becoming Curtiss- 
Wright dealers because they realize the golden 
opportunity aviation presents. Now Curtiss- 
Wright invites you to share in the profits which 
will surely be made in this fast-growing field. 


A Real Sales Franchise 


Manufacturing four great makes of aircraft— 
Travel Air, Curtiss-Robertson, Mothand Keystone- 
Loening planes—two world-renowned makes of 
aircraft engines, Curtiss and Wright, and spon- 
soring many other allied products and services, 
Curtiss-Wright is the largest aviation group in 
the world. 

Curtiss-Wright is strongly financed and ade- 
quately manned. A large percentage of all the 
commercial planes in service have been made 
and sold by the companies now comprising 
Curtiss-Wright. Their products—from the small 
2-place sport plane to the 20-passenger air liner— 
are right from an engineering and manufacturing 
standpoint, and the kind of planes an air-minded 
public demands. Thus, when you represent 
Curtiss-Wright in your locality you may be sure 
that its success and your success is certain. 


Advertising Makes Money For You! 
As a Curtiss-Wright dealer you will enjoy the 
benefits of the greatest advertising campaign 
Sever launched by an aircraft manufacturer. 
Curtiss-Wright advertisements, appearing in six- 
teen leading national magazines, and in all the 
important aeronautical journals, are reaching 
nearly 30,000,000 in every part of the country. 
In addition, every worthwhile prospect will be 
reached by a nation-wide direct mail advertising 
campaign. This tremendous promotion cam- 
paign will surely create many class “A” pros- 
pects—make sales and profits for you! 


Territories of Large Area 

Just as the airplane radically revises old stand- 
ards of time, speed and distance, so, too, does 
the aircraft business change all previous ideas of 
sales territories. Because you are able, via air 
travel, to cover a wider area, you will be able to 
conduct sales in a territory many times larger 
than those usually allotted in other lines of busi- 
ness. This means more prospects for you to 
contact—more sales, greater profits! 


CURTISS - 








Here They Are:- 


1 You represent the largest aircraft 
¢ manufacturer. 


2 Your products are advertised in 
+ leading magazines. 


You handle large territories and 
Dn many prospects. ; 


You sell a complete line in a broad 
4, price range. 


You sell high-price units, get large 
5. commissions. 


Your sales are clean—commissions 


6. all profit. 


Selling on deferred payments, you 
 # serve large market. 




















A Broad Range of Prices 


The Curtiss-Wright line is complete. It has been 
designed to appeal to every class of prospect— 
the private, industrial and commercial airplane 
operator. There’s a 3-place sport biplane selling 
as low as $2,195, a 3-place cabin job selling as 
low as $2,495—but little more than the price of 
a fine roadster or coupe. And there’s a 6-place 
cabin monoplane at $13,500, a 4-place amphibian 
at $16,800, a twin-motored 8-place job at $24,900, 
and an 8-place amphibian at $29,700. In the 
Curtiss-Wright line are planes of every size and 
kind—a type for every need and purse. 


Many Profit Opportunities 


Because the prices of planes are higher than 
those of other kinds of transport vehicles, the 
profit per sale is unusually large. And airplane 
sales are clean—there’s seldom a trade-in to cut 
down your commissions. For these reasons, and 
because the Curtiss-Wright dealer territories 
contain greater numbers of prospects, the mer- 
chants make larger profits. 

And there are many other ways to make money 
in the aviation business. By special arrange- 
ment, authorized dealers will profit from the 
service and repair work they turn over to the 
Curtiss-Wright Flying Service. This obviates 
the necessity of installing service equipment and 
employing mechanicians for such work. Other 
opportunities for profit are presented in the sale 
of aviation accessories and equipment, flying in- 
struction, transport line tickets, and taxi, charter, 
sightseeing and photographic flights, etc. 


WRIGHT 


Sales Corporation. 


27 West 57th Street, 


New York 


Deferred Payment Plan Boosts Sales 


Through the Aviation Credit Corporation, the 
Curtiss-Wright dealer may stock and sell planes 
on liberal terms. The wholesale financing plan 
makes it possible to display planes on your sales 
floor at very low cost. This enables you to de- 
vote the major portion of your investment to 
the promotion of your sales and profits. It is 
not even necessary to stock demonstrators. By 
special arrangement the Curtiss-Wright Flying 
Service will handle demonstration flights at a 
nominal cost. 

The retailing financing plan greatly enlarges 
the opportunity for sales. It is now possible to 
sell a plane for as little as $750 down, and the 
carrying and insurance charges are surprisingly 
low. This new development puts a tremendous 
lever in your hands for developing sales. Because 
it makes it easy for the public to buy, the Curtiss- 
Wright deferred payment plan is boosting sales 
amazingly. 


Investigate This Opportunity 


Few people realize how eagerly the public is tak- 
ing to the air. Few dealers understand how fast 
airplanes are now selling. But every far-sighted 
business man realizes that aviation is the coming 
industry. And right now is the time to get in 
on the ground floor, develop with the industry, 
and cash in on its growth. An amazingly small 
investment starts you on the skyway to success! 


Visit the Aviation Show at 
Detroit Starting April 5th 


It will be well worth the time and money the 
effort costs to visit the Detroit Aviation Show 
which opens April 5th. Here you can see many 
of the products of Curtiss-Wright, learn all about 
the Sales Franchise and the profit opportunity it 
presents to you. Be sure to visit the Curtiss- 
Wright exhibit at the Detroit Show. 


Mail the Coupon! 


If you cannot attend the Detroit Show, mail the 
coupon below for full details. Don’t delay. Do 
it now, for every day you wait costs you money. 
Write now while there are some excellent terri- 
tories still open. The airplane sales season is at 
hand. Mail the coupon today! 


CURTISS-WRIGHT SALES CORP., DEPT. DN 
27 West Sith Street, 
New York, N.Y. 


| Please send me all details of the Curtiss-Wright 
Sales Franchise and the profit pessibilities in the 
| selling of airplanes. 

] 








